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A  M E S S A G E  F R O M  T H E  P R E S I D E N T

ACCURACY MATTERS?
FEBRUARY

SCAN TO VIEW 
THE OABR 
CALENDAR

NEW REALTOR® 
ORIENTATION

Kickstart your real estate 
journey at our New 
REALTOR® Orientation, 
where you’ll gain the 
tools, knowledge, and 
connections to build 
a successful career from 
day one!

9:00AM - 12:30PM10
TUE

REALTOR® NIGHT WITH
THE OMAHA SUPERNOVAS

Join the OABR Social 
Events Committee for a 
fun-filled night with the 
Omaha Supernovas 
Professional Volleyball 
Team.

7:00PM - 9:00PM12
THU

2026 ECONOMIC UPDATE 
WITH NAR ECONOMIST:
LAWRENCE YUN, PH.D

Dr. Lawrence Yun, Chief 
Economist and Senior 
Vice President of 
Research at the National 
Association of 
REALTORS®, will share 
his nationally recognized 
analysis and forecast of 
the real estate market 
for the year ahead in this 
morning session.

10:00AM - 11:00AM06
FRI

FINANCING THE SALE
SHOW ME THE MONEY

The agent will be able to 
assist their client on the 
different financial 
options that are 
available so the client 
can make a sound 
financial decision based 
on their individual 
financial needs.

9:00AM - 12:00PM13
FRI

What is the one thing that matters most to our clients?

        Each week, you invest countless hours growing your business — 

brainstorming marketing ideas, designing Canva posts, investing in 

lead-generation systems, and some of you even do things you never 

thought you would on video hoping to grab someone’s attention. Trust me, 

I’ve seen some of those videos — and made a few myself. We put all this 

effort into earning a new client, yet there is one thing that can undo it all.

        It doesn’t matter if we are helping a buyer or a seller, every one of us 

relies on the same thing as the backbone that supports our entire business.  

        After more than five years of involvement — including serving as Chair 

of the MLS Users Group in 2025 — it’s concerning to see how often MLS 

information is incomplete or incorrect. Missing fields and bad data don’t 

just create inconvenience; they can undermine the trust we work so hard 

to earn.

        We all want that next closed transaction — the client who refers 

friends and family. When those clients start asking questions, most 

REALTORS® go straight to the MLS. If the information isn’t reliable, we risk 

losing the one thing our clients value most: trust!

        When I started in real estate in 2002, MLS data was our golden ticket. 

We were the gatekeepers. Today, in 2026, buyers and sellers have access to 

countless portals and AI tools that gather information instantly — yet they 

still turn to us for guidance and advice. While we offer much more than 

facts and figures, the data we rely on must be accurate if we expect clients 

to trust us.

        As we move further into the new year, I challenge you to take a few 

extra minutes every time you enter or update MLS information. Accuracy 

matters. Not only can poor data impact your client relationship — it can 

impact your closing. I’ve had multiple appraisers share that they’ve had to 

disqualify the highest sale in a neighborhood due to missing MLS data.

        Small details compound. Accuracy in the MLS protects your reputation, 

your client relationships, and your next transaction.

       Let’s continue to raise the bar — for our clients and for our 

profession.

BRAD FRICKE,
2026 OABR President
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SAFETY

Written by Melissa McElroy

      Funds are sent to fraudulent accounts, often   

      overseas.

      Account Takeover (ATO): Criminals use social   

      engineering to trick victims into handing over  

      login credentials or MFA codes/OTPs. They pose as  

      bank support, tech help, or law enforcement,   

      claiming urgent issues like "fraudulent   

      transactions" (sometimes fabricating stories about  

      purchases like firearms to escalate fear). They may  

      direct you to fake phishing sites or loop in   

      accomplices impersonating officials.

 Once they control an email or phone, they  

      intercept or spoof legitimate communications to  

      alter payment details.

Cell Phone Takeover Tactics to Watch For

Scammers often gain full access by hijacking your 

phone number:

      SIM swap fraud: They convince your carrier to   

      transfer your number to a new SIM they control.

      Port-out fraud: They open a new account with a    

      carrier and port your number away.

 Signs include sudden loss of service,   

      unauthorized SIM change alerts from your carrier,  

      or unexpected password reset notifications for  

      email/bank accounts. In real estate, this lets them  

      intercept 2FA codes and take over    

      transaction-related accounts.

Red Flags in Your Inbox or Calls

Be extra vigilant for:

      Urgent demands to wire funds immediately to  

      "secure" a deal or avoid "penalties."

      Requests for payment via gift cards,    

      cryptocurrency, wire transfers to unfamiliar   

      accounts, or other irreversible methods.

      Emails/texts with typos, odd grammar,   

      mismatched sender addresses, or    

      attachments/links.

CYBER SCAMS ON THE RISE!
BEWARE
A           s a real estate professional in the Midwest,   

           you're a prime target for cybercriminals. Wire  

           fraud, business email compromise (BEC), and 

account takeover scams frequently hit agents, title 

companies, and escrow officers, and clients during 

transactions—often resulting in massive losses when 

closing funds are redirected.

        The FBI's Internet Crime Complaint Center (IC3) 

has documented a sharp rise in these threats. Since 

January 2025, they've received over 5,100 complaints of 

account takeover (ATO) fraud via impersonation, with 

reported losses exceeding $262 million nationwide.    

BEC scams—especially devastating in real 

estate—continue to cause billions in global losses 

annually, with attacks surging in sophistication 

through 2025.

Why Real Estate Is a High-Risk Industry

        In real estate transactions, scammers exploit email 

chains full of sensitive details: client names, closing 

dates, wiring instructions, and large fund transfers. 

Common tactics include:

     Business Email Compromise (BEC): Hackers phish  

     for login credentials via deceptive emails or texts,  

     monitor conversations for weeks or months, then  

     impersonate a trusted party (e.g., title company,  

     lender, attorney, or even you as the agent) to send  

      "updated" wiring instructions right before closing.  
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            clients, and your transactions:              

           Verify Requests Independently — Never trust  

            an incoming email, text, or call changing wiring  

            instructions. Always call the sender using a  

            verified number from your records, official   

            website, or directory (not the one provided in the  

            message). Confirm verbally with the title   

            company, lender, or client.

            Never Pay or Share Info — Banks, title   

            companies, government agencies, or law   

            enforcement never request passwords, MFA  

            codes, gift cards, crypto, or wire payments via  

            unsolicited contact.

            Secure Your Accounts — Use strong, unique  

            passwords (no reuse across accounts). Enable  

            multi-factor authentication (MFA)    

            everywhere—preferably app-based or hardware  

            keys over SMS. Change passwords regularly.

             Monitor Actively — Set up transaction alerts on  

             business and personal accounts. Review   

             emails and bank activity daily, especially   

             during active closings.

             Educate Your Team & Clients — Share these  

             warnings with staff and advise clients on the  

             risks of wire fraud. Use secure client portals for  

             sharing sensitive docs and instructions.

             Report Immediately — If something seems  

             suspicious:

                    Contact your bank's fraud department or  

      local branch right away.

      Report to the Douglas County SCAM Tip  

      Line: 402-444-SCAM (7226).

                    File with the FTC at reportfraud.ftc.gov.

                    Forward phishing emails to    

      reportphishing@apwg.org.

       Forward phishing texts to SPAM (7726).

                    Notify your IT team or broker for email   

      compromise checks.

         Staying informed is your best defense—scammers 

evolve quickly, but awareness and verification habits 

1

4

5

6

SAFETY

      Spoofed caller IDs mimicking banks, title   

      companies, or government agencies.

      Communications from "known" contacts that feel  

      slightly off (e.g., new email signature or urgent tone  

      shift).

Local examples include:

      Scammers impersonating the Douglas County  

      Sheriff's Office, demanding cryptocurrency for  

      "unpaid property taxes" with arrest threats.

       Phishing emails posing as the "Director of Nebraska  

       Department of Revenue" with fake payment   

       notices and malicious attachments.

 These tactics prey on urgency and   

      authority—common in time-sensitive closings.

Essential Protection Steps for Real Estate Pros

Implement these protocols to safeguard yourself, your 

LOSSES OVER THE 
LAST FIVE YEARS

2020

$16.6B$12.5B$10.3B$6.9B$4.2B

2021 2022 2023 2024

2

3
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stop most attacks. In an industry built on trust and 

large transactions, these simple steps can prevent 

devastating financial and reputational damage. 

Protect your deals, protect your clients, and protect 

your business.

SAFETY

SOURCES: nar.realtor, lirealtor.com, gcar.net

CREDIT: FBI Internet Crime Complaint Center
SOURCES: FBI, Nebraska Department of Revenue, 
consumer.ftc.gov, pinnaclebank.com

REMINDER OF LAND SCAMS

      The scammer will claim to live out-of-state or be  

      on vacation and won’t meet in person. They insist  

      on doing everything by email. They often refuse to  

      speak by phone or appear on a video call and will  

      refuse to meet in person for the signing.

      They need a fast sale and are offering to list the  

      property below market value. They may claim a  

      family emergency, a financial crisis, or other time  

      constraints.

      The email address or phone number is from a   

      foreign country.

      The scammer presents a questionable photo ID or  

      other documentation.

      They request that a for sale sign not be placed on  

      the property.

      They insist on attracting a cash buyer; they quickly  

      accept an offer and demand a quick closing.

      The scammer uses their own notary to create   

      falsified documents for the title company.

      They insist that the sale proceeds be wired to   

      them or to multiple accounts.

Ways to protect yourself and clients from a scam

      Request an in-person meeting with the seller.

      Make sure the seller’s face matches the one on  

      any government-issued ID provided. 

      Do independent research on the seller; a quick  

      web search or the FOREWARN app could help rule  

      out some scammers.

      Be aware of a seller willing to accept an offer   

      below market value in exchange for the buyer  

      paying cash and closing quickly.

      Never let a seller arrange their own notary at   

      closing.

       Use a trusted title company to coordinate the  

       exchange of closing documents and funds. 

        A recent attempted land scam in Ralston was 

stopped thanks to a sharp-eyed real estate 

professional. A local property owner near 84th & 

Harrison streets discovered an unauthorized attempt 

to sell their land without their knowledge or consent.

        Scammers are becoming more sophisticated, 

often impersonating legitimate owners or sellers to 

fraudulently list and attempt to sell properties they 

do not own—particularly vacant land parcels, which 

are prime targets because they are often 

unmonitored and owned by out-of-state or absentee 

individuals.

        This incident is a critical reminder: Always verify 

identity, authority, and ownership before proceeding 

with any transaction. As a first step, use tools like your 

FOREWARN® app (free with your membership) to 

quickly check individuals.

        When you are contacted by anyone you suspect 

is fraudulently identifying themselves, please get in 

touch with the authorities immediately. Go to 

omaharealtors.com/safety for a list of whom to call 

depending on your location and circumstance. Of 

course, call 9-1-1 if you feel immediately threatened.

Knowledge is power! Together, we will outsmart 

criminals. Taking a few moments to verify individuals

can prevent devastating consequences and protect 

your personal safety and professional reputation.

Red flags to look for:
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You are  
Always in  
the Loop... 
through 
Every Step

8420 W Dodge Rd 
Suite 113, Omaha 
402-991-5153
mtg-specialists.com

Brent Rasmussen 
Owner | NMLS #5918 

AMP, CMC, CRMS, CDLP, CVLS, CMA

Driven. Trusted. Reliable.

SAFETY

        Scammers are posing as out-of-state buyers, 

contacting Omaha-Area agents by text/phone, then 

insisting on a Zoom meeting to discuss or view 

properties.

         The plan is to send you a malicious Zoom link 

that installs malware when clicked, potentially 

compromising your computer, client data, business 

files, or even enabling identity theft/fraud.

        Local REALTOR® Don Keeton was targeted. Using 

the FOREWARN app, he found no identity linked to 

the scammer’s phone number — a major red flag.

Protect yourself by following three simple steps:

           Immediately check their phone number in the              

           FOREWARN app. No matching info means high risk!

           Decline their link. Politely insist on sending your              

           own verified Zoom invite to their email address.

           Verify further if anything feels off (ask for ID proof,              

           cross-check details).

Report suspected scams right away:

       Notify your broker.

       Following safety steps at omaharealtors.com/safety.

       Report it to the FBI’s IC3 webpage at ic3.gov.

Stay vigilant — scammers evolve quickly, and this tactic 

has been reported by other associations in recent months. 

Your awareness and quick checks can prevent serious 

breaches.

1

2

3

ALERT:
NEW ZOOM SCAM!
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Choose 
Your Floor-

ing!

9’ 
Raised  

Ceilings! Choose 
Your  

Cabinets!

Choose 
Paint  

Colors!

Choose Your 
Quartz  

Countertop!

Choose 
Your  

Appliances!

Choose 
Hardware!

Designer 
Light  

Fixtures

Ceramic 
Backsplash!

Local Floor plan 
Designs -YOUR 
CHOICE of 25+
Hardboard Siding & 

Painted with Sherwin 
Williams Paint- 
YOUR CHOICE
Professionally 

Installed Blinds
Sprinkler System

Local Preferred 
Lenders
Exclusive 

Homeowner 
Communities
Glass Shower Door(s) 
Front Storm Door
Homeowner ONLY 

Built

Why 
Celebrity 
Homes?
MORE  MORE  

CHOICES!CHOICES!

New Homes & Villa Communities

Models Open Daily 12 - 6pm 
CelebrityHomesOmaha.com  •  402-505-9000
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MARKET KNOWLEDGE

Written by Melissa McElroy

choices for buyers. Buyers in today’s market are 

being more selective. They are doing home 

inspections, asking for repairs, and asking for 

concessions. Buyers are not necessarily paying full 

price in today’s market.”

        After a couple of years of nearly non-existent 

growth, a rallying housing market is exciting news for 

real estate professionals.

DROP IN MORTGAGE RATES 
BOOSTS HOME SALES
        After a slowdown in recent years, lower 

mortgage rates have given the housing market a 

measurable boost.

        According to The National Association of 

REALTORS®, existing home sales jumped 5.1 percent 

in December, pushing home sales to a nearly 

three-year high; lower mortgage rates helped fuel the 

spike. NAR noted that while lower interest rates 

helped increase sales, affordability still presents 

barriers, especially for potential first-time buyers.

        NAR’s 2026 economic forecast boldly predicted a 

14 percent increase in home sales. NAR’s Chief 

Economist, Dr. Lawrence Yun, also predicted two 

additional cuts by the Federal Reserve Board this 

year, supporting the downward move in mortgage 

rates.

        Lisa Brodersen, a Senior Loan Advisor at Guild 

Mortgage, said, “I absolutely see 2026 as the year of a 

housing reset. Attitudes have shifted, and buyers are 

tired of waiting. They are ready to make 2026 their 

year of homeownership.”

        She added, “Lower interest rates help with 

affordability and will give even more buyers the 

opportunity to qualify for a home that may have been 

out of their reach two years ago. It’s going to be an 

exciting year!”

        REALTOR® David Matney said that there was 

over a 15 percent increase in homes on the active 

market in Douglas and Sarpy Counties in 2025 

compared to 2024. “More inventory means more 

OMAHA AREA:  2025 
HOUSING MARKET RECAP

Source: Great Plains Regional MLS

Median Sale Price - Existing Homes

$300,000 (+2.6%)
Median Sale Price - New Homes

$425,803 (+0.6%)
Total Number of Home Sales Closed

12,369 (+3.8%)
Total Number of Homes Available for 
Sale at Year-End

2,304 (+9.8%)
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BUSINESS DEVELOPMENT

ensuring that 40 percent of commission checks are set 

aside for taxes in a separate account. Any remaining 

balance after paying taxes can be invested.

        The panel also addressed some misconceptions 

about setting up a business plan. Many independent 

contractors believe they should form an LLC or Limited 

Liability Company. He said everyone’s situation is 

different, and forming an LLC doesn’t necessarily 

mean you’ll save money.

        Weaver also described the three stages of your 

business: infancy, when you’re just starting out and 

need to form the basic structures; intermediate, when 

your business has momentum; and advanced, where 

you have more revenue to manage and may need 

more advanced money management, such as estate 

planning. 

        Austin Watton provided tips on saving on taxes. 

He advised working with an advisor and putting a 

decent amount towards retirement. There is an option 

to roll over unused 529 funds to a Roth IRA. There are 

specific limits and criteria that should be closely 

examined with your tax advisor. 

        He discussed tax-deductible, charitable donations, 

EMPOWER HOURS: 
FINANCIAL PANEL

Written by Melissa McElroy

LEFT TO RIGHT: Austin Watton, 
Debbie Gatzemeyer, Scott Weaver

        Three experts sat in front of a room full of real 

estate professionals, ready to explain the many 

complicated facets of financial planning in the latest 

Empower Hours, sponsored by the Young Professionals 

Network (YPN) in the OABR Education Center in 

January.

        The panel was comprised of Austin Watton, 

Financial Advisor at Northwestern Mutual; Debbie 

Gatzemeyer, Owner of Outsource One Bookkeeping; 

and Scott Weaver, CPA and Business Advisory Services 

Senior Manager at Frankel. The moderator was Brooke 

Ayoub, OABR 2026 YPN Chair.

        The panel’s central lesson: Build a solid strategy 

with a trusted financial advisor. Based on your specific 

needs, consider a team of experts: a bookkeeper, CPA, 

insurance agent, or attorney specializing in business 

law or estate planning.

        Debbie Gatzemeyer emphasized tracking business 

expenses. Apps let REALTORS® quickly log purchases, 

such as staging materials, so agents avoid losing paper 

receipts and ensure tax-deductible claims are secure.

        She said she understands the chaotic nature of 

real estate and how REALTORS® are pulled in many 

directions at once. Keeping track of every expense is 

often stressful. Gatzemeyer has encountered 

overwhelmed clients who waited until the last minute 

to prepare, some even handed over a disorganized 

shoebox of receipts. An app like QuickBooks 

Self-Employed can save you-and your bookkeeper- 

headaches at tax time.

        Scott Weaver said a critically important 

component of financial planning for REALTORS® is 
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BUSINESS DEVELOPMENT

Roth IRAs, and fielded a question about the 1610 

deduction, where you can deduct wages paid to your 

child or grandchild for legitimate, age-appropriate 

work in your business, saving you on taxes. It must be 

real work, such as data entry, not household chores, 

and pay a reasonable wage. For Child’s Tax Savings, a 

child can earn up to their standard deduction ($14,900 

in 2025).

        Since REALTORS® do not have guaranteed 

income, Watton explained the importance of having 

the right insurance coverage to protect yourself. There 

are many types of insurance, such as Errors & 

Omissions (E&O), that protect you from lawsuits that 

allege professional negligence, misrepresentation, or 

failure to perform professional duties. There’s Property 

& Casualty (P&C) Insurance that covers property, auto, 

and specialty insurance. Umbrella Insurance for 

personal liability provides additional coverage beyond 

primary insurance policies, such as homeowners or 

auto insurance. Health Insurance, Life Insurance, 

Disability, and Long-Term Care (LTC) help protect you 

and your dependents.

        YPN Chair Brooke Ayoub said, “YPN is not just for 

the young, but also the young at heart, the young in 

the business, or anyone who wants to learn more 

about the industry.” 

        She said, “YPN is a committee dedicated to 

bringing value to the association; personal and 

professional growth is at the core of our mission. 

Providing opportunities like our Empower Hours 

allows us to support OABR members in their 

continued growth and development.”

Focus Printing

FO
R C

OLOR AT IT’S FINEST

11830 Nicholas St. | Omaha, NE 68154
{Inside the Omaha Area Board of Realtors® Building}

Postcards | Flyers | Brochures 

Business Cards | Notecards

Letterhead | Envelopes

Notepads | Booklets | Forms

 Neighborhood Rosters 

Newsletters | Direct Mail 

Graphic Design | Banners 

Mailing Lists | Magnets 

Calendars | Binding 

FOCUS PRINTING
PRINTING & MAILING

402-619-5570
 jim@focusprintingomaha.com

FocusPrintingOmaha.com
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Written by Melissa McElroy

BUSINESS TOOL

        For those brave souls pursuing a career in real 

estate, there’s a powerful weapon that will help them 

navigate the uncertain terrain. REALTORS® are like 

Jedis who have taken extensive training.   Having 

access to the right knowledge can help you ascend. 

Knowledge is power.

        The REALTOR® Property Resource (RPR) Learning 

Center provides the knowledge needed to succeed. It 

is the go-to, one-stop shop for property data, tools, 

and reports. And it is included at no additional charge 

with your REALTOR® membership!

        Organized by topic, there is a plethora of training 

content: webinars, video tutorials, guides, and eBooks, 

which can be incorporated into an educational plan.

         There’s a report for every real estate need, 

designed to be easy for clients to understand. It gives 

you the 411 on market trends, financial analysis, and 

prospecting, and can help you with listing 

presentations, buyer tours, and open houses.

         The RPR Trainer Hub is a resource that provides 

access to flyers, email templates, social media 

graphics, and promo copy for RPR classes and events.

        According to RPR Marketing Communications 

Manager Michael Burkhart, “RPR gives REALTORS® 

access to reliable data, market insights, and 

customizable reports that help them speak 

confidently about pricing, trends, and neighborhoods. 

FORCE! 

By turning complex information into clear, 

client-friendly visuals and explanations, RPR helps 

agents demonstrate expertise, build trust, and guide 

smarter buyer and seller conversations.”

         He said, “One of the quickest and most 

informative ways to get familiar with RPR is by taking 

advantage of its blog site. Here, agents can find a 

wealth of blog articles on just about every topic in real 

estate. There is also tons of information about 

residential and commercial RPR capabilities, the RPR 

mobile app, as well as info for brokers and association 

leadership.”

         Burkhart added, “Perhaps even more helpful is 

the blog. This page features links to all of RPR's free, 

live, monthly webinars. Taught by expert RPR trainers, 

these classes are the perfect way to get introduced to 

RPR and dig deeper into its benefits. Agents can also 

watch on-demand webinars, download eBooks, and 

get printable guides to help them on their RPR 

journey.” blog.narrpr.com/learning

        He said, “RPR builds confidence. From pricing, 

prospecting, marketing, reporting, and so much more. 

RPR is built specifically for REALTORS®, with tools 

designed to support real-world conversations. From 

mobile-friendly workflows to trusted data and ongoing 

enhancements, RPR continues to evolve based on 

agent feedback, helping REALTORS® work smarter, 

present more confidently, and stand out as informed 

market experts.”

        Interested in learning about RPR's many uses? 

Burkhart recommends going to 

blog.narrpr.com/tips/50-ways-realtors-use-rpr.

        Nicole Riddle, OABR’s 2026 Professional 

Development Chair, is a fervent supporter of 

continually bolstering your real estate expertise and 

loves RPR.

        “RPR is one of the easiest and most effective tools 

for getting fast, reliable intelligence on a property 

before ever meeting with a client. When time 
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BUSINESS TOOL

invaluable. I review mortgage details and previous sales 

history to help formulate potential offer strategies. The 

CMA tool is straightforward and intuitive, and the 

pricing range feature is especially helpful when working 

with sellers. It allows us to have an informed 

conversation about where they want to position their 

home in the market, whether that’s competitively, 

aggressively, or conservatively,” she said.

        The real estate expert pulls RPR reports for both 

buyers and sellers. For sellers, it helps guide pricing and 

expectations. For buyers, it provides deeper insight into 

the property and the surrounding area, empowering 

them to make confident decisions.

        She said, “RPR helps me work smarter, not harder, 

and it helps my clients feel informed, prepared, and 

supported every step of the way.”

         In an ever-evolving industry, having access to 

industry knowledge will give you a competitive edge, or 

in the wise words of Obi-Wan Kenobi, “Use the force.”

matters—and it always does—RPR allows me to walk 

into appointments, showings, and listing presentations 

prepared and confident.”

       She explained how the information provided gives 

her a clear edge. “What I love most is how easy the 

reports are to read and understand. In one place, I can 

quickly review property details alongside community 

data, school information, and neighborhood insights. It 

eliminates the need to bounce between multiple 

sources and allows me to focus on strategy instead of 

searching for information.”

        Riddle promotes RPR to fellow agents. “I often tell 

agents that RPR is one of the simplest ways to become 

the expert in your market. When you arrive at a 

showing with relevant insider information already in 

hand, clients feel that preparation immediately.”

        She said having access to important information, 

such as the previous sales history, helps her when 

pricing a property.

        “From a pricing and negotiation standpoint, RPR is 

JOIN A NUTURING COMMUNITY 
DEDICATED TO HELPING YOUNG, 
AMBITIOUS PROFESSIONALS GROW 
PERSONALLY AND PROFESSIONALLY. 
ALL OABR MEMBERS ARE ENCOURAGED TO 
ATTEND YPN EVENTS!

Find the next YPN Committee meeting on the OABR calendar!
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Written by Melissa McElroy

WCR 2026
INSTALLATION 
& AWARDS
        The queens and kings of real estate made their way 

onto the scene at The Hispanic Art Center on December 

16th, for the 2026 Women’s Council of REALTORS® 

Installation. An explosion of bright hues adorned the 

interior of the historic building, creating a festive 

ambiance, accentuated by the enticing aroma of 

taquitos wafting through the air.

        2025 WCR Omaha President Trac Burkhardt 

reflected on the past year and recognized those who 

made it possible, starting with Membership Director 

Amy Dritley, a digital creator for businesses who owns 

Designed by Red. Dritley onboarded 29 new members to 

the WCR-Omaha network in 2025.

        Burkhardt also recognized Angela Hunter, who 

drives engagement for WCR events by managing the 

WCR-Omaha’s social media and email platforms, and 

Holly Lombardo, the 2025 Treasurer, who chaired and 

helped organize the two most profitable WCR 

fundraisers – Music Trivia and Golf – while managing the 

organization’s finances with care. 

        Cali Rethwisch was also recognized. The 2025 WCR 

Omaha Event Director increased overall event 

engagement by over 30 percent. She hosted a 

three-part business series that was hugely successful, 

especially an event featuring Nebraska Volleyball Coach 

John Cook. 

        The 2025 WCR Omaha President saved the best for 

last and recognized the woman of the hour, Angie Thiel, 

who she said was instrumental in certifying the Omaha 

Network with the National WCR organization and 

poised the local organization to move to the next level. 

        Amy Dritley then took the stage, showcasing her 

trademark humor in a moving speech about her dear 

friend and incoming WCR President, Angie Thiel. That 

kinship has been cultivated over many years of working 

alongside each other, both devoted to an organization 

that promotes women into leadership roles. That level 

of camaraderie isn’t forged overnight. It’s formed over 

blood, sweat, tears, and perhaps some occasional 

shenanigans.

        She began her speech somberly. “I wanted to tell 

you a little story about the spring of 2016. It was a dark 

and dreary day in Omaha.” 

        A smile flashed across her face. 

        “Just kidding. Anyway, I was giving a presentation 

about Facebook Live or something at REBarCamp, and 

this curly-haired girl kept asking all these questions, 

and finally I said, "Give me your number, and I will 

follow up with you.”

        She smiled and said, “Ladies and gentlemen, that 

began the friendship of Amy and Angie.    That’s crazy 

to think that nine and a half years ago I met this 

fun-loving, giggly, tech-handicapped girl.”

 

   

2026 WCR PRESIDENT: Angie Thiel
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         “We have made a lot of memories, so many that 

we have a book of all our selfies. I have watched Angie 

go from struggling REALTOR® to leading a team and 

loving it. We have been in a book club, we have traveled 

together, we have been in Masterminds together, and 

more, I probably should not share. I am so honored that 

she asked me to be here tonight to represent her with 

her new role.”

          When Thiel graced the stage, she offered her 

heartfelt gratitude and recognized the many leaders 

who helped WCR evolve into the thriving organization 

that it is today. A megawatt smile flashed across her 

face as she peered into the audience. 

         Many friends, colleagues, and leaders in the real 

estate industry were in attendance, along with her 

 

   

husband and her parents, who beamed with pride. It 

seemed fitting that the Installation took place in The 

Hispanic Art Center, a historic building where her 

mother attended a show many years prior. Decades 

later, her mother would proudly witness her daughter 

step into a new leadership role, cheered on by her 

daughter’s peers.

        By the end of the evening, awards were presented 

and the incoming 2026 WCR Omaha Board of Directors 

was sworn in, setting the stage for the year ahead.

2026 WCR LEADERSHIP: Angela Hunter, 
Sue Laubert, Matt Circo, Rachel McClanahan, 
Jen Pagel, Angie Thiel

WCR OMAHA CHAPTER
2026 LEADERSHIP
PRESIDENT
Angie Thiel 
PRESIDENT-ELECT
Jen Pagel
TREASURER
Matt Circo
MEMBERSHIP DIRECTOR
Rachel McClanahan 
EVENTS DIRECTOR
Sue Laubert
FIRST VICE PRESIDENT
Angela Hunter 

2025 AWARDS
REALTOR®-OF-THE-YEAR
Carolyn Kesick, BHHS
ENTREPRENEUR-OF-THE-YEAR
Rachel McClanahan, REALTOR® Virtue 
Group eXp Realty
STRATEGIC PARTNER-OF THE YEAR
Holly Lombardo, Guild Mortgage 
OUTSTANDING SERVICE
REALTOR® Sue Laubert, KW Elite Virtue Group
OUTSTANDING SERVICE
Strategic Partner, Debbie Williams, 
State Farm Insurance
2025 CHARITY PARTNER
50 Mile March
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SUNNIER DAYS AHEAD

 

facebook.com/WCROmaha@WCROmaha

from 9 to 11 at Champions Run. There will be a 

breakfast buffet, mimosas, and plenty of networking 

opportunities, all while supporting RPAC, an important 

organization that fights for property rights and the 

real estate community. Sarina McNeel and Liz Otto will 

give a presentation at the breakfast which will 

illuminate the many ways that RPAC has fought on our 

behalf.

        Stay tuned for more information about our spring 

event. We are putting together another Music Trivia 

Extravaganza. It’s always a blast. People get decked 

out in costumes and listen to great tunes, all to raise 

awareness for our charity partner The Set Me Free 

Project, an organization that provides prevention 

education to stop human trafficking before it starts. 

We are very proud to support this non-profit and the 

important work they do!

        There’s so many outstanding events on the 

horizon at your local WCR. We are excited for the 

coming year and all the adventures we will get to 

experience! I look forward to seeing you at the next 

event. Together, we can accomplish so much!

HOPE YOU HAVE AN OUTSTANDING FIRST QUARTER!

 

ANGIE THIEL
2026 President
Women’s Council of REALTORS®

        The final days of winter seem to cling on for dear 

life; as we endure the frigid temps, sometimes the 

winter blahs set in.

        One way to battle the seasonal humdrums is by 

seeking glimmers of light. Spending quality time with 

friends and family, curling up on the couch with the 

dog and watching a favorite show, and getting out and 

about, all bring much needed joy during dreary, winter 

days.

        One great outing that lifted my spirits was the 

WCR January Mixer. It’s always uplifting to see all the 

amazing WCR members in a casual setting and get 

the opportunity to mix and mingle. It gives you the 

chance to get to know folks on a more personal level 

and interact with people you might not otherwise 

meet one-on-one. It’s one of the reasons that we 

encourage non-members to attend this event. They 

get to check us out and find out what out what they’re 

missing.

        There are many perks to being a WCR member 

and WCR events are definitely one of the those perks. 

Being able to network with the best women leaders in 

the industry, share information, and develop 

friendships, really pushes you to grow and get outside 

your box. It makes a big difference at the closing table 

when you already have a rapport with another 

professional. People want to work with someone they 

know and trust.

        Mark February 26th on the calendar for another 

WCR event: the annual RPAC Breakfast, which will be 
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SERIES ONE SPEAKERS 

THE RELEVANT CENTER | 21220 ELKHORN DR

1:00 PM – 4:00 PM | SOCIAL MEDIA BLUEPRINT | Social media can 
feel overwhelming as algorithms shift and trends come and go. This 3-hour 
Social Media Blueprint workshop teaches participants how to build a clear, 
consumer-focused strategy that prioritizes trust, connection, and credibility, 
with an emphasis on value-driven content, ethical practices, and a practical 
understanding of how trends influence consumer behavior.

Heather “Sunshine” Haase is a REALTOR®, trainer, and national speaker with 7+ 
years of experience. She specializes in first-time buyers, military clients, and agent 
referrals, and speaks nationwide on mindset, social media, and professional growth.

HEATHER “Sunshine” HAASE

9:00 AM – 12:00 PM | SURVIVING 2026 AND COMING OUT A WINNER | 
This Survivor shares simple, proven strategies to stay productive and win in 2026, 
including smarter time use, focused daily priorities, stronger cold calling and 
door-knocking techniques, and practical ways to grow your brand using the tools 
you already have.

Top RE/MAX agent and dynamic speaker, Q Burdette shares high-impact strategies for 
growth and professionalism. He also appeared on Survivor (Season 46), applying the 
same “lead from the front” mindset that drives his real estate success.

QUINTAVIUS “Q” BURDETTE    

FEBRUARY 20, 2026

SAVE YOUR SEAT! OMAHAREALTORS.COM/RECHARGE
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JERRY AHLVERS
DEBBIE AIROLA
CRYSTAL ARCHER
RYAN BASYE
DARLA BENGTSON
MEGAN BENGTSON
TRAC BURKHARDT
SUSAN CLARK
DOUG DOHSE
ASHLEY NICOLE FOWLER

BRAD FRICKE
RYAN GIBSON
GENE GRAVES
JENN HAEG
CAITLIN HOLMAN
MINDY KIDNEY 
CAMILLA KNAPP
LINDSEY KRENK
MANDI LACKAS 

MONICA LANG
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MINDY KIDNEY
CAMILLA KNAPP
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MONICA LANG
VINCE LEISEY
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DAVID MATNEY
LINDA MOY
PERRE NEILAN

JENN NEILAN
ELIZABETH OTTO
ANNE PETERSON
DENISE POPPEN
SUSAN RAUTH
CALI RETHWISCH
LISA RICHARDSON
NICOLE RIDDLE
LISA RITTER

DUANE SAFARIK
JESSICA SAWYER
DONNA SHIPLEY
BILL SWANSON
JULIE TARTAGLIA
ANGELA THIEL
STEVE VACHA
MARK WEHNER
JENNIFERWEIKEL
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JENNINGS
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STARKS

2025 REALTOR  CHAMPIONS®



MARK HART
JESSICA HARTZELL
LORI HAVENS
MARTY HAYDEN
AMY HAYES
MATT HAYNES
BRITTANY HEADLEE
JOHN HEADLEE
PATTI HEALY
KAYLENE HECK
MEGGAN HEIDEN
SAM HEINEMAN
MASON HEISS
TRISHA HELLIGSO BLASCHKO
SHAWN HENRY
LEIZL HENSLEY
SUE HENSON
MEGAN HEPBURN
CHAD HERBOLSHEIMER
HENRY HERNANDEZ
KATELYNE HIERS
NICOLE HILDERBRAND
DUSTIN HILL
SARA HILL
MARILYN HINN
TRACY HINTON
BILL HIRSCHMAN
KELLIE HISKETT
GINA HODGE
CHADWICK HOLCOMB
RUSSELL HOLLENDIECK
LINDSAY HOLLINGSWORTH
SHAWN HOVEY
PAW BWAY HTOO
LISA HUBSCHMAN
JULIE HUDKINS-RADKE
ANGELA HUNTER
MOLLY HUNT-SPISAK
KENNETH HURT
JENNIFER HUSAK
JUSTIN HYNEK
DONALD IGO
KELLY INCONTRO
MACEY INCONTRO
AMANDA IWANSKY
LAYTH JABBAR
RALONDA JACKSON
ANDREW JACKSON
JONATHAN JAMESON
MARIA JANATA
MARGARET JANDA
FAITH JANSEN
LISA JANSEN-BARTHOLOW
CHERYL JAPP
JESSIE JARBOE
ARIANNA JEFFERSON
DEREK JENKINS
VICKIE JENKINS
JASMIN JENSEN
CO QUETTE JENSEN
SARAH JENSEN
CYNTHIA JERNSTROM
CASSIE JETTER
MARY JOHNSON
JOSHUA JOHNSTON
BRENNA JONES
HOLLY JONES
MELODY JORDAN
CRAIG JUNGJOHANN
JEREMY KAISER
RAMBABU KALLEPALLI
RICKY KANNE
TONY KARIMI
LACEY KARL
JILL KARLOFF
TODD KASPER
CAROL KAUFMAN
TIMOTHY KAUP
KATHERINE KAVAN
ADAM KAVAN
COLLEEN KAVAN
RICHARD KAVAN
NANCY KEAN
JAMES KEATING
JOELLEN KEATING
PAUL KEDDELL
VALERIE KEETON
JORDAN KELLER
NOAH KELLEY
JULIE KELLY
KAELA KELLY
RONALD KENDALL
LISA KENT
AIMEE KETCHAM
KAREN KIELIAN
LADAISHA KING
TIMOTHY KING
CYNTHIA KINZEY
KELLY KIRK
ROCHELLE KLEMKE
BRETT KLUG
RYANN KLUTHE
MARGARITA KOHLES
GERALD KOLLEKOWSKI
KELLIE KONZ WIECZOREK
PREDRAG KOPUN
SARAH KORVER-HOLLMAN
TRISHA KOSISKI
REGINA KOTCHIN
JENNIFER KRAKAU
LEON KRAMBECK
TERRI KRASNE
NATHAN KRICK
TAMARAH KRONAIZL
LISA KUEHL
ANGELA KUESTER
SUE KUHL
GARADENA KURTZ
MAREN LAKERS
BEN LAMPMAN
RACHEL LANGFORD
STEVEN LARSEN
CHAYDON LARSEN
LAURA LASHER
SONIA LAWRENCE-BOYD
TED LEATHERS
SEAN LEE
RHONDA LEFFLER
SURESHA LEGGE
JEFFREY LEGROS
KAREN LEGROS
CAROL LEHAN
TYLER LEHAN

SHERRI DALY
JOSHUA DANIELSON
ALAN DASENBROCK
LYNN DAUGHERTY
JULIE DAVID
SANDRA DAVIS
JANELLE DELLWO
THOMAS DELLWO
HEATHER DEMBINSKI
ROB DENNING
BRIAN DEPREZ
NICOLE DEPREZ
JENNIFER DESECK
BRANDI DETAVERNIER
JESSE DIAMOND
TED DIGIACOMO
JULIE DIGILIO
DANIEL DIXON
JOE DOBROVOLNY
THOMAS DOBSON
MELANIE DOESCHOT
KIMBERLY DOGGETT
BRANDE DOLL
DOUGLAS DONALDSON
MARK DORNER
CEDRICK DORSEY
DEVIN DOUGHERTY
SANDI DOWNING
SUZANNE DOWNING
DYLAN DRAVLAND
CHRISTOPHER DROWNE
BRIAN DRYAK
ADAM DUFFY
DANETTE DUFFY
ANNE DUGGINS
JESSICA DUNNE
ZOEY DURR
BRIAN EAKIN
BRADLEY EARL
GREGORY EARL
KIMBERLY EARL
EMILY EARNEST
JACQUELINE EHMKE
SALLIE ELLIOTT
TERESA ELLIOTT
JEFFERY ELSBERRY
GUADALUPE ELTON
SHONA EMSICK
JAMES ENDEBROCK
JEFFREY ERB
JULIE ERICKSON
WILLIAM ERICKSON
DONALD EVANS
DOUGLAS EVANS
MICHAEL EVANS
ROSE EVANS
TODD FABER
KYLE FAGAN
DEANNE FAIRFIELD
DANIEL FALLER
BABETTE FARLAND
CAROL FARRENS
SHELLEY FASTENAU
PATRICK FAVARA
MATTHEW FEERHUSEN
DANIEL FEHRMAN
JOSHUA FITZGARRALD
COLETTE FLEMING
TRISH FOLDA
SUZANNE FOLEY JONES
TERRY FORMAN
NICOLE FORREST
KIMBERLY FOSDICK
ELIZABETH FOSSENBARGER
JACOB FRANCIS
JAMES FRANKS
KATHERINE FRAZELL
JULIE FREDRICKSON
ALICE FREEMAN
KAREN FRIES
MARLENE FRILL
GINNY FROST
CODY FRY
CORY FULLER
JOHN FULLERTON JR
ANGELA GABLE
NIKHIL GADGIL
JESSICA GALLANT
ALEXIS GAMEZ
KATHERINE GAMMEL
SHEILA GATES
EDWIGE GAYIBOR
SANDRA GEARY
JOSEPH GEHRKI
KAREN GEHRKI
KIM GEHRMAN
LISA GELL
JOHN GELL
RICHARD GIBB
TRACY GOLDA
NICHOLAS GOLLIN
MARISSA GOMEZ
RUBEN GOMEZ
VANESSA GONZALEZ
DARWIN GOODSELL
ADRIANNA GOULD
TODD GOULD
JUSTUS GRANT
JUSTIN GRAU
KIMBERLY GRAY
SARA GRAY
TIFFANY GRAY
EMILY GRECO
BETTY GRIFFIN
MITCHELL GRIFFIN
SHARON GRIMES
CHARLES GRIMES
DAWN GRIMSHAW
SARAH GUY
LAURA HAGEMAN
LUCINDA HALL
PEYTON HALL
JENNIFER HAMLIN
SAMANTHA HAMRICK
DIANA HANEY
SHAZA HANI
DOUGLAS HANSEN
LACIE HANSEN
SARA HANSON
KALEIGH HARMET
NICOLE HARRINGTON
LAVINIA HARRIS
CALEB HARSIN

BRUCE LEMEN
DONNA LEMMER
AMY LEMMERS
JEFFREY LENSER
JILL LERDAHL
JUDITH LESSMANN
JUDD LEUCK
DERICK LEWIN
MICHAEL LEWIS
ROBERT LEWIS
ALEXA LIND
DON LIND
JESSICA LINDEN
VICTOR LIPARI
AUDREY LIPARI
EMMA LOCKARD
SHANON LOONTJER
JERRY LOVELL
WILLIAM LOVGREN
THOMAS LOW
TERESA LOYA
STEPHANIE LUDWIG
NICHOLAS LUHRS
CESIA LUTHER
DAVID LUTTON
AARON LYONS
AMY MACH
KATHRYN MACK
JENNIFER MAGILTON
CYNTHIA MAHER
CODY MAHONEY
JEAN MAHONEY
SARAH MAIER PAVEL
AARON MAINELLI
MARGARET MALONEY
SHAWN MALOY
KURT MALY
LEAH MANCUSO
MITCHELL MANN
NANMON MARAN
NICOLE MARCHIO
JESSICA MARIN BRAVO
MAKENA MARKER
DANETTE MARQUISS
JAMES MARRIOTT
MARY MARSH
SUSAN MARTIN
SHERI MARTIN
RYAN MARTINEZ
MELISSA MARVIN
BENJAMIN MATHENY
BEN MATHES
CHRISTINA MATTAS
DIANE MAWBY
CHRIS MCCAIN
MARCUS MCCASKILL
CORY MCCORMICK
KARI MCCOY
TRACY MCCOY
MARK MCGEE
SHAYNE MCGUIRE
DENNIS MCGUIRE
LINDA MCGUIRE
BRET MCKEEVER
JUSTIN MERKEL
PAMELA MERTZ
LAUREN MESICK
MOLLY MEYER
DELORES MEYERS
THOMAS MEYERS
BRIAN MICHAEL
MEGAN MICHAEL
JOSH MICK
KARIE MILFORD
GLENN MILLER
JULIE MILLER
KATHLEEN MILLER
SHERYL MILLER
JAMES MIRALLES
REBECCA MIRALLES
JOHN MOLINA
MONTSERRAT MONTERO-SALGADO
STEPHEN MOORE
TAMMY MOOS
MARK MORA
MICHELLE MOREHOUSE
P J MORGAN
TRACY MORGAN
DAVID MORITZ
JOAN MORITZ
SHAWN MORRIS
SHARI MORRISON
RYAN MOSELEY
JUAN MOSQUEDA BARRON
TASHA MOSS
TODD MOSS
CARIN MUELLER
STACI MUELLER
CAITLYN MUHLBAUER
KEVIN MULLEN
ROBERT MULLIKEN
JAMES MUMGAARD
VINCENT MUNIZ
KELLIE MURPHY
KENNETH MURRAY
NELLY NAVA
BRETT NAVIN
MICHAELA NEARY
KEITH NELSON
KRISTINA NELSON
MISCHELLE NELSON
NATHAN NELSON
KAYLA NEWELL
JENNIE NGUYEN
TAMMY NICOLA
JANETTE NIELSEN
JEFFERY NOGG
AMY NUCKOLES
ERIN O'BRIEN
KRISTINE O'CONNOR
TODD O'CONNOR
ANDREW OELKERS
OTONIEL OJEDA-ALVAREZ
AUTUMN O'KEEFE
LAURA OLDEROG
BRIDGET OLSEN
ASHLEE O'MALLEY
JOSE ORELLANA
KRISTINA ORESKOVICH
JOSHUA ORISMAN
STACY OROZCO
ABNER ORTEGA
VICTOR ORTIZ ORIGEL

ALLEN OSBORN
ROBERT OSBORNE
ANDREA OSTER
SANDRA OSTERHOLM
ROBI OVERHUE
DIANA PACHE
JORDAN PADEN
LESLIE PALENSKY
JENNIFER PALERMO
ROBERT PALERMO
THEODORE PANAS
JOSEPH PANEBIANCO
FRANCISCO PAREDES
GEORGIA PARMENT
WILLIAM PARMENT
RAFAEL PASCASIO
KELLY PASKO
RICHARD PATTERSON
JOHN PATTON
LORI PAUL
CARY PAULIN
JASON PAYNE
JUSTIN PEFFER
WALTER PEFFER
BRYCE PENKE
GRAHAM PERSON
CHARLES PETERS
BRENDA PETERSEN
CASSANDRA PETERSEN
ERIC PETERSEN
TJ PETERSEN
CANDICE PETERSON
CHARLOTTE PETERSON
ANADY PFAHL
PORSCHA PHELPS
CATHERINE PHILBIN
SOPHIA PICO DEL VILLAR
MAYRA PIEDRAHITA ESCOBAR
EDAHI PLIEGO
JOSH PLUMB
JUSTIN POGGE
JULIE POHLAD
SARA POHLAD
MARIA POLINSKY
JAMES POSEY
VENUGOPALA POTINENI
REGI POWELL
PEYTON PRATT
ALYCIA PRINCE
KEVIN PRINZ
BENJAMIN PROCTOR
JEFFREY PRUESS
JOANNE PUGH
STEPHANIE RADER
JAMES RADOR
MICHELE RAGAN
MITCH RAGAN
NICHOLAS RAGAN
ALIA RAHMANZAI
KURT RANDALL
LESLIE RANDALL
PAMELA RASMUSSEN
SAMANTHA RATCLIFF
NICOLE RAY
JULIE REAL
DELTA RECTOR
KATHERINE REEKER
THOMAS REEKER
STACEY REID
CEDRIC RELFORD
DOUGLAS RENNELS
MARI RENSCH
RACHEL RENTSCHLER
WILLIAM RICHARDSON
CAMERON RICHLER
PEGGY RICHTER-WAY
JULIE RIDDINGTON
PHILLIP RIDDLE
JOSE RIOS
DENNIS RITTER
BRENT ROBINSON
CYNTHIA ROBIRDS
PATRICIA ROCHA
NATALIE RODDY
CHARLES ROGERS
ELIZABETH ROGERS
JOHN ROHWER
SIDNEY ROKUSEK
CRAIG RONHOVDE
JEFF ROSENBOHM
MICHAEL ROSS
RYAN ROSS
KYLE ROTH
MICHELE ROTH
PAUL ROTH
KATHRYN ROUCH
JOANNE ROYUK
RONALD RUBIN
TINA RUHL
LISA RUTH
SAMUEL SACCO
ZARAH SAGHEER
MICHAEL SALKIN
HEATH SANMANN
LAUREN SARCHIAPONE
SHEETAL SAVANT
SCOTT SCHAEFER
BRIAN SCHAMP
RYAN SCHLABS
WEIHONG SCHLAFMAN
DAWN SCHMIDT
DIANA SCHMIDT
TERRI SCHOLTING
LISA SCHRAEDER
DANIELLE SCHRAM
GENA SCHRIVER
LAURA SCHROEDER
CYNTHIA SCHWARZ
CHAD SCOTT
BRENDA SEDIVY
CHAPIN SELLIN-KURTZ
STEPHEN SEQUENZIA
KONSTANTINO SGOURAKIS
MEGAN SGOURAKIS
ADAM SHADA
DYLAN SHAFER
JULIE SHAFER
GAVIN SHARPLES
TIEESHA SHIVERS-LAUGHLIN
KATHLEEN SHUNK
VALERIA SILVA MORALES
SCOTT SIMON
THOMAS SIMON

	

LAURA SINGLETON
ALEC SKRADSKI
RACHEL SKRADSKI LUHRS
MARY SLADEK
JOAN SLOBOTSKI
BENJAMIN SMAIL
REGAN SMITH
ALBERT SMITH
RICHARD SMITH
SUSAN SMITH
TAMIA SMITH
MISTY SNIPES
DIANA SONDER
NICOLAS SPECKMANN
DANIEL SPENCE
ROBERT SPIDLE
ADAM SPITZ
SHALYNN SPITZ
VALITA STABLER
PAMELA STANDER
TIFFANY STANTON
ALAN STEPHENS
TIMOTHY STEPHENS
HEIDI STESKAL
CHRISTI STEWART
PATRICK STILLMUNKS
DAWN STOCK
KAROL STREIT
DAVID STUKENHOLTZ
JOHN SUTKO
CHARLES SUTTON
JANELLE SWANSON
MATTHEW SWANSON
JULIE SWEET
HOLLY SWIRCZEK
JACQUELINE SZATKO
KIMMYLEA TAYLOR
VICKIE TAYLOR
GINA TEJRAL
GARRETT TENNANT
KOURTNEY TERRY
MATTHEW THIEL
AUTUMN THOMAS
CORTNEY THOMAS
SHARI THOMAS
JACE THOMPSON
JANA THOMS
JANE THOMSEN
KYLE THORBERG
DOUGLAS THROENER
KIRK TIBBLES
FRED TICHAUER
JANELLE TIERNEY
CALLY TIMM
BECKY TINDALL
JENNIFER TOEBBEN
MICHAEL TOLLEY
JAYCIE TOUCHSTONE
KHANH TRAN
STEVEN TRAN
JASON TROSHYNSKI
JENNIFER TUCKER
HARLEY TURGEON
SANDRA TURNER
SHERRI TYLER
SARAH ULLSPERGER
KELLIE URBAN
COURTNEY VACANTI
JON VACHA
KENT VAN BRIESEN
DENNIS VAN MOORLEGHEM
JEANETTE VANDEVEER
ZACHARY VERMEER-KESICK
DANA VILLWOK
GEORGIANNA VINT
JONI VITTETOE
STEVE VOLKERT
MARK VUKOV
JANE WALFORD
RACHAEL WALKER
LYNNE WALZ
JOHN WANNINGER
MICHAEL WARE
DIANE WARNKE
PARKER WATKINS
JENNIFER WAXBERG
JODIE WEAVER
LAURA WEAVER
TERESA WEEDER
MERRI WEES
KRISTEN WEHNER JACOBSEN
NICHOLAS WELLS
MELODY WENTZ
ANDREW WERTHEIM
TAWNI WHISLER
KATHERINE WICKSTROM
JORDAN WIEBERS
CAREY WILCOX
BRITTANY WILEY
CHARLES WILHELM
CHERYL WILHELM
ANDRE WILLIAMS
JENNIFER WILLIAMS
JEFF WILLIAMSON
BRIAN WILSON
CHRISTOPHER WILSON
JULIE WILSON
LINDA WILSON
PRICE WILSON
KAREN WILWERDING
WARREN WOOD
SANDRA WOODLE
NORMAN WORDEKEMPER
JACQUELINE WURSTNER
SENA YONLONFUN
ERVIN YOUMANS
MARY YOUNG
BRADLEY ZACH
MARGARET ZACH
ALEXANDER ZAMORA VIRGEN
MOE ZAW
GERALDINE ZERSE
BARBARA ZORN
LANDON ZUEHLKE

ANGELA BACON
RICH BAK
LISA BALLUE
KELLI BARAGER
SANDRA BARATTA
MICHAEL BARGES
JILL BARTLING
TODD BARTUSEK
DIANE BATTIATO
CHARLES BAUM
BRIAN BEARD
CHRISTOPHER BEATON
DARCY BECK
SANDRA BECK
THOMAS BECKA
KENNETH BECKMAN
CHLOE BEHRENS
REVE BEHRENS
KARA BELLINO
SETH BENCH
MICHAEL BENNETT
BRANDON BENSON
RANDY BENSON
SCOTT BERGMANN
JEFF BERLIN
JACQUELINE BERRY
KATHRYN BETHEL
MARK BILLINGSLEY
THOMAS BILYEU
JASON BIRNSTIHL
PATRICIA BITTNER
CATHERINE BLACKMAN
LISA BLISS
JACQUELINE BLOCHER
TANYA BLOCKER
AARON BLOEMER
ARIELLE BLOEMER
CRISTY BLOOM
CHAD BLYTHE
LESA BLYTHE
CHRISTOPHER BOBER
KRISTINA BOEHMER
DEBORAH BOGANOWSKI
KRISTINA BORNGREBE
VICTORIA BORSHEIM
STEVEN BOUTCHYARD
RYAN BOWDEN
JESSICA BOWMAN
QUINT BOWSMAN
DAWN BOYCE
CLINTON BOYD
JO BOYLES
JAMES BRAUN
DENICE BRAY
TARA BRIDGES
DIANE BRIGGS
ADAM BRILEY
DEBRA BRINK
EDWARD BRINK
CARRIE BRODERS
MICHELLE BROTZKI
EMILY BROWN
JUSTIN BROWN
KIRSTIN BROWN
KENT BRUCK
KRISTY BRUCK
LINH BUI
SERINA BULLINGTON
CARMEN BUNDE
JOSHUA BUNDREN
KEVIN BURNS
WILLIAM BURNS
PATRICK BURT
JOE BUSH
ELIZABETH BUTLER
ANTHONY BYERS
ERIC BYSTROM
CHRISTINE CAMERON
JONATHAN CAMPBELL
ANNA CANOVA
BRIAN CARLIN
DEBRA CARLSON
MELISSA CARTWRIGHT
RICARDO CASTRO
ANDREA CAVANAUGH
BRANDON CAZARES MORA
JENNIFER CERIO
MARY CERONE
CARLOS CHAIREZ
MARY CHAPMAN
AMY CHARVAT
HYUNKYUNG CHAVEZ
SEBASTIAN CHAVEZ-SHIRLEY
A J CHEDEL
KELSEY CHILTON
ASHIMA CHOUDHARY
CARRIE CHRISTENSEN
JEFFREY CHRISTENSEN
KELLIE CHRISTENSEN
CARL CHRISTIAN
JAMIE CHRISTIANSEN
MARK CIOCHON
TRINA CIOCHON
LESLEY CLARK
WILLIAM CLARK
AMANDA CLARK
JUDITH CLEVELAND
CARRIE CLURE
ANNE COHEN
MARTIN COHEN
JEFFREY COHN
MARJORIE COLBURN
ANGELA COLEMAN
PAULA COMMERS
TYSON COMPTON
MARIANNE CONWAY
LIZ COOLEY 
DAVID COOVER
VALERY COPELAND
MARIA CORREA
JOSE DOMINGO CORREA-CERRILLO
DANIELLE CORRELL
ROBIN CORRELL
MARTHA CORRUJEDO
BOB CORSINI
JOANA COVARRUBIAS
JILL COYNE
JONI CRAIGHEAD
DIANN CRAWFORD
KRISTI CREGER
SCOTT CUNDALL
ARIC CURTICE
CORY CUTCHALL

LISA ALLARD
GARY BAUMERT
JACKIE BOVILL
MICHAEL BUCKLEY
CAROLYN CARPER
NICOLE DOOLITTLE
STACY FELKER
CHERYL GERACE
LISA HARBIN
JAMES HORNER
GAIL HUNTER
DIANE JOHNSON
TYLER JOHNSON
ELIZABETH KELLY
KELLY KONTZ
JUDITH KRAMER
JEANNE LAMOUREUX
MARK LEADERS
JILL LEWIS-HARRIS
JULIE LOHR-WOODWARD
GOVIN MAGAR
KATIE MA JOR
BRITTNEY MCALLISTER
KATHLEEN MCDONALD
MELISSA MCELROY
CHERYL NINETE
SEAN PETERSEN
JASON QUICK
SANDI ROSS
MARK RUWE
AUBREY SOOKRAM
FREEDOM TERPSTRA
MARGARET VONTERSCH
DONNIE WELSH

RAQUEL AHLVERS
BROOKE AYOUB
TRISTA BEAUDETTE
MATTHEW CARPER
DENICE COENEN
JENNIFER GATZEMEYER
DEBRA GUSTAFSON
GILLIAN HANUS
THOMAS HELLIGSO
LASHELL JOHNSON
SCOTT LAWRENCE
ASHLEY LIVENGOOD
ANDREA MARZULLO-LANE
ANGELA MAY
RACHEL MCCLANAHAN
JAMES MORRISON
SHELLI NOVOTNY
MARIE OTIS
JODY REYNEK
LORI RINGLE
CHELSAE SCHAEFER
MILTON SCHNEIDER
KIM STEPHENS
DUANE SULLIVAN
LARAIN THOMSEN

DAVID ANDERSON
MARTHA BARRERA
MICHAEL BLACKMON
ETHAN BROWN
VANESSA HARDERS
TREVOR HOWARD
BRANDON JOHNSON
MICHAEL MCGLYNN
TRISHA NELSON
ERIN OBERHAUSER
MARK OGLE
LAURA OSBORN
JEANNE PATRICK
TERRI PRUITT
MICHELE RINGSDORF
TIMOTHY SALZ-
BRENNER
MICHAEL STORY
RAYE SULLIVAN
TRAVIS SVENDGARD
AMANDA TONN

LYNN AARHUS
MARK ABBOUD
PHILIP ABRAHAM
GREG ACERO
MARANDA ADAMS
DEBORAH ADDISON
GERTRUDE AHLSTROM
CHAD AHLVERS
NICOLE ALAWIMARI
KILEY ALBERTS
MARLA ALBERTS
JONATHAN ALLEE
HALEY ALLEN-ABTS
COLLIN ALMGREN
DANIELLE ALTMAN
GEORGIANA AMOURA
CHERI ANDERSEN
JAYCE ANDERSON
MARIA ANDRADE
DELTEN ANDRESEN
KALEEN ANSON
OLIVIA ARENDS
LYNETTE ARRASMITH
JASON ARRICK
AARON AULNER
CRAIG BACHTELL

CAPITOL CLUB ($250)

SENATOR'S CLUB ($150)

CLUB 100 ($100)

FAIR SHARE ($50)

TRUDY MEYER
JENNIFER MONJARAS
KAY THATCHER

KATHRYN ADAMS
CHARLES BURNEY
HEATHER CHANEY
TED KAASCH
PAUL KOTTICH
SUSAN LAUBERT
BLANE RUMP
DAKOTAH SMITH

$1 - A - DAY ($365)

GOVERNOR'S CLUB ($500)
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     was raised in a military family, with my father serving   

      as a career Air Force noncommissioned officer. My   

      early years were shaped by living abroad in England 

and Guam, returning between overseas assignments to 

Omaha—my mother’s hometown and a place my family 

has called home for generations. Following my father’s 

retirement, Omaha became our permanent home, 

grounding me in a community I continue to serve today.

        After passing my real estate exam on November 6, 

2025, I joined Nebraska Realty as a newly licensed agent 

with a strong foundation in housing services and a deep 

commitment to clients. Prior to entering real estate sales, 

my career focused extensively on property management 

and housing placement, including securing homes for 

newly arrived refugees and educating landlords on both 

market-rate and subsidized housing programs. I have 

spent many years managing a wide range of properties 

throughout Omaha, giving me a practical, detail-oriented 

understanding of the local housing market.

        In the past two years, I overcame significant medical 

challenges, including cancer, multiple surgeries, 

chemotherapy, and radiation. That season of recovery 

prompted a clear sense of purpose: to build a lasting 

legacy by helping families achieve stable, sustainable 

housing through homeownership. Real estate became the 

natural extension of both my professional experience and 

personal calling.

         The most rewarding aspect of my work is guiding 

individuals and families through one of the most 

important decisions of their lives—making the dream of  

homeownership a reality. I approach every client 

relationship with resilience, integrity, and an unwavering 

belief in what is possible.

VIRGINIA AYERS
DIVERSITY SCHOLARSHIP RECIPIENT

M E M B E R S H I P  R E P O R T

December Activity MO YTD

New REALTOR® Members

Resignations

22

10 353

234

Membership (As of January 1) 2025 2024

Designated REALTORS®

REALTOR®

REALTOR® Emeritus

TOTAL REALTORS®

Institute Affiliate

Affiliate Members

Key-Only Affiliates

189

2982

100

3271

86

141

134

93

3259

79

132

120

2972

194

Full membership report at OmahaREALTORS.com/membership-report

D E S I G N A T I O N S

Accredited Buyer's Representative (ABR®)

Seniors Real Estate Specialist® (SRES®)

      Cynthia Robirds, Real Broker NE, LLC       

       

      Paul Cummings, Nebraska Realty     

      

P E R S O N A L S

Our Condolences

      To the family and friends of Darrick Sautter, Hike 	

      Real Estate, on his recent passing

      To the family and friends of N.P. "Sandy" Dodge IV,

      NP Dodge Real Estate, on his recent passing  

      To Jeff Grover, Nebraska Realty, on the passing of 	

      his father, Richard Grover, Nebraska Realty
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SERVICES WESERVICES WE  
PROVIDEPROVIDE  
Water and Sewer Line
Replacements
Video Pipe Inspections
High-Pressure Jetting/Root
Removal
Drain Cleaning and Descaling
Pipe Cleaning
Excavation Services
Water Heater Installation
Winterizing/De-Winterizing
Faucet, Toilet, and Tub Repair
Sump Pumps
Gas Piping
Bathroom Remodels and Additions
Garbage Disposals
Sprinkler Repair
Washer & Dryer Connections
Shower Pan Replacements
Water Softener Solutions
Reverse Osmosis Systems

+1 (402) 625-3454

www.plumbingtodayomaha.com

8426 Cedar St, Omaha, NE
68124

WATER HEATER SPECIALS!WATER HEATER SPECIALS!  

CONTACTCONTACT

$1,395 FOR 40 GALLON

THIS SPECIAL INCLUDES:THIS SPECIAL INCLUDES:  
Price Does Include New Tank

Free Haul Away of Your Old 
Unit

Necessary Permit Fees

6-Year Manufacturer 
Warranty on the Tank

2-Year Manufacturer 
Warranty on Components

2-Year Labor Warranty for 
Peace of Mind

$1,495 FOR 50 GALLON
RESIDENTIAL WATER HEATER

RESIDENTIAL WATER HEATER

**RESIDENTIAL HOMES ONLY. OFFER VALID WHILE SUPPLIES LAST.
DOES NOT INCLUDE ANY NEEDED CODE UPDATES**

24/7 Emergency Services 

Free Estimates Same-Day Appointments

PRESALE SEWERPRESALE SEWER  
SCOPESCOPE

GUARANTEED TO OUT
PERFORM ANY COMPETITORS
SEWER BID OR REPLACEMENT 

$129$129

SCAN QR CODE TO VISIT OUR WEBSITE
AND VIEW MONTHLY SPECIALS AND
SERVICES 

WHILE SUPPLIES LASTWHILE SUPPLIES LAST

Addendums



NUMBER ON MARKET

NUMBER UNDER CONTRACT 
(MONTH)

NUMBER OF SALES CLOSED 
(YEAR-TO-DATE)

EXISTING SALE PRICE 
(MEDIAN YEAR-TO-DATE)

NEW SALES PRICE 
(MEDIAN YEAR-TO-DATE)

2,3042,098 +9.8%

DECEMBER 31 20252024 %

622659 -5.6%

12,36911,915 +3.8%

$300,000$292,500 +2.6%

$425,803$423,100 +0.6%

Omaha Area Residential Snapshot

AFFILIATES Add Value!

REALTORS® Make the Market

Call today! 402-392-2020 | HomeStandards.com
#1 Most Trusted Name in Residential & Commercial Property Inspections

Locally Owned & Operated • Established 2008
Weekend Inspections Available • Se habla espanol

1,600+ Five-Star 
Google® Reviews

Termites are real, they cause 
real damage, and they’re 
one of the hardest issues to 
spot during the home-buying 
process. In many cases, termite 
activity and the damage it 
leaves behind can stay hidden 
inside walls, crawl spaces, 
and framing for years. By the 
time signs are visible, repairs 
can be expensive, and the 
conversation gets a lot harder 
for everyone involved.

That’s why having an 
experienced termite inspector 
matters. Michael has lived in 
Omaha for years and brings 

over 10 years of termite 
inspection experience to Home 
Standards, along with a strong 
background in client service 
and clear communication. 
His job is simple: help buyers, 
sellers, and agents understand 
what’s happening, what it 
means, and what the next step 
should be. 

Termite inspections add 
another layer of confidence 
during due diligence, protect 
a buyer’s investment, and help 
avoid surprises after closing.

Convenience! 
Our job is to make the 
inspection process as 

convenient as possible - and 
with us now offering it, the 
agent doesn’t need to call two 
different companies!

Home Standards is already 
known for thorough, reliable 
inspections and a smooth 
process that agents trust. 
Adding termite inspections is 
one more way we’re expanding 
that same high standard of 
service, giving you a stronger 
toolkit for protecting your 
clients and supporting a clean, 
informed transaction.

To schedule a termite 
inspection call 402-392-2020 
or visit HomeStandards.com

Home Standards Expands to offer 
New Termite Inspection Service
Termite expert Michael Ludvigsen joins Home Standards to lead expansion.
Pictured: Jon Vacha (Vice President), Ludvigsen, Steve Vacha (President)

Sewer Scoping
We also now offer the 
service of scheduling a 
sewer scope inspection. 
One call to us and we 
will do the rest and get 
a plumber scheduled to 
make sure your client can 
avoid an expensive surprise 
post close.
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Written by Melissa McElroy

BAD, MAD, & UNCLAD

        REALTOR® Mike McGlynn remembers working on 

an investment property in the early 2000s. The 

115-year-old home was in desperate need of 

renovation. The massive home boasted three floors. 

Each floor had its own entrance. He decided to live on 

the top floor while the extensive overhaul was 

underway. He started much-needed, comprehensive 

work on the main floor.

        One day he noticed the front door was open and 

thought, “Hmm, that’s really odd.” There was nothing 

on the first level worth stealing. It was completely 

empty, except for some insulation they were installing.

        That’s when he spotted what looked like a body. 

He inched closer and closer to the unidentified figure, 

unsure of what to expect. That’s when he realized it 

was a lady, who was completely naked, wrapped up in 

the insulation. He wasn’t even sure if she was dead or 

alive.

        He soon realized that she was alive and called the 

police. When they showed up, they knew who the 

woman was. Apparently, she had a habit of getting 

extremely intoxicated and passing out in random 

places. She came to and yelled, “Leave me alone!” as 

they escorted her off the premises, covered in 

insulation remnants.

        “Have fun cleaning that up!” one of the officers 

said to Mike with a snicker, as he pointed to a puddle 

on the floor.

        It’s never a dull moment working in real estate. 

With some grit and humor, you will survive the 

trenches.

        The brisk arctic breeze cuts to the bone. The 

desolate wasteland seems unending. The market can, 

at times, feel equally unforgiving. Sometimes, having 

a sense of humor is the surest way to survive the 

rugged terrain.

BRAZEN BOSS

        REALTOR® Bill Swanson has been in the business 

since the ‘80s and has plenty of tales to tell. He 

remembers many years ago, when listings were 

printed in books that came out every two weeks, with 

only one photo per listing. Back in those days, 

someone contracted from OABR would drive out to a 

listing, take a quick picture of the property, “and jet.” 

The agents laughed at all the times that the 

photographer would accidentally snap a picture with 

a dog pooping in the yard or something equally 

absurd – maybe a side-view mirror from the car 

window.

        Bill had a colleague in his office- we’ll call him 

Bob. There was this one time when Bob anxiously 

awaited a new client’s listing to be printed in the latest 

MLS book. Bob took his client out to lunch that day, 

knowing that the MLS book would be delivered by the 

time they returned. When they got back to the office, 

Bob excitedly showed the client his listing.

        The client, who was married, studied the picture a 

little closer. “Wait a minute. That’s my boss’ car in the 

driveway,” he said confused. The man remembered all 

the times his boss would give him busywork to keep 

him occupied and the boss would often “have an 

errand to run” at the same time.
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THE RELEVANT CENTER | 21220 ELKHORN DR
FEBRUARY 20, 2026

SAVE YOUR SEAT! OMAHAREALTORS.COM/RECHARGE

QUINTAVIUS
BURDETTE    

HEATHER
HAASE    

“SURVIVING 2026 AND 
COMING OUT A WINNER” 

“SOCIAL MEDIA 
BLUEPRINT”

1:00 PM – 4:00 PM9:00 AM – 12:00 PM


