[P

RANCE

s

M

"""F |

JANUARY&OIQ

REALTOR!

§ 4

Il
""'"'LIUIVI_ILWA T}

’

\

4

COMING UP

NEW MEMBER ORIENTATION
January 8; 8:00 am - 5:00 pm
OABR Education Center

EDUCATION FORUM

January 9; 11:00 am - 12:00 pm
OABR Boardroom

January 9; 11:00 am - 12:00 pm
OABR Education Center

SOCIAL EVENTS
January 9; 10:00 am - 11:00 am
OABR Boardroom

RPAC TASK FORCE
January 14; 2:30 pm - 3:30 pm
m

Have a Safe 2019!

In November, a large number of Omaha area
real estate agents received suspicious or
inappropriate text and email messages from

a man wanting to meet with them. Hats-off to
those agents who spoke up in their offices and
filed police reports.

SAFETY

AWARENESS

According to Omaha Police Department Sgt.

Marlene Novotny, working with the Sexual Assault Unit, the reports that
were filed with OPD and other law enforcement agencies allowed them to
connect the text messages to similar messages also sent to a large number
of therapists in the area. The telephone’s IP address, a unique identifier,
showed that a large number of text messages had been sent. This allowed
OPD to move forward on a case of telephone harassment, a federal crime
that was referred to the U.S. Attorney’s Office.

From there, the federal authorities were able to obtain the true identity

of the sender, who sent the messages under an assumed name and a
“spoofed” phone number. Shortly after that an arrest was made. News
reports say that John McGinn, the alleged perpetrator, sent the messages
and now faces misdemeanor charges, but could be charged with a felony
if the crime is repeated or threats are made.

This incident serves as an important reminder for all agents to continuously
think about their safety and always report suspicious activity. The Omaha
Police Department report line is 402-444-4877. Put it in your phone!

Continued on Page 4

For more safety tips visit

OmahaREALTORS.com/realtorsafety
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Bill Swanson
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Megan Bengtson
Herb Freeman
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Debbie Peterson
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Denise Mecseji
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Omaha Area Board
of REALTORS®
11830 Nicholas Street
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The views and opinions expressed in REALTOR® REview are not necessarily those of the
Board of Directors of the Omaha Area Board of REALTORS® or Great Plains REALTORS®
MLS. All rights reserved, ©2018. Original material may be reproduced with proper credit.
The Omaha Area Board of REALTORS® is pledged to the achieverment of equal housing
opportunity throughout the community. The Board encourages and supports a marketplace
in which there are no barriers to obtaining housing because of race, color, national origin,

EQUAL _HOUSING
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A MESSAGE FROM THE PRESIDENT
Doug Dohse, 2019 President

NEW YEAR.
NEW BEGINNINGS.

ell, it has already been four months since | became your President. Wow, time flies. |
hope everyone had a wonderful and safe holiday season. Now it is time to get back
to work. In 2019, the Board has several great events planned for all members. Please
check the calendar at OmahaRealtors.com.

Save the Date!

On April 4th we will be having a special REcharge! event. Bill Swanson will be
heading up a team to put everything together for this event. He is always looking for
ideas and help from members, so please contact him if you are interested.

Political Action Days - Register NOW!

Political Action Days, formerly Legislative Days, is an event for all Nebraska REALTORS® Association
members to become more involved in state government. We will have three days packed with committee
meetings, training, networking events and much more! You will not want to miss out! This event features

a State Legislature Bill Review Session on Saturday, January 26; join in person or via conference call. On
Tuesday, January 29 — 30, you can take part in other meetings, a luncheon at the Governor’s Mansion, and
“Capitol Day” where you can earn three hours of Broker-Approved Training.

Go to www.NebraskaREALTORS.com for info.

New Tax Laws

Get advice on 2018’s new tax laws affecting all individuals, especially real estate professionals in a video
series provided for REALTORS® at https://www.nar.realtor/taxes/what-realtors-need-to-know-about-the-
new-tax-law.

Thank You for Giving Back

Finally, | would like to thank all our members who took the time to volunteer with REALTOR® Ring Day! And
to all REALTORS® who volunteered or supported the Omaha community in some way this year, thank you!
It is always encouraging to see so many REALTORS® give back to our community.

Doug

EVENTS

TITLE SAYS... WHAT? January 24 | OABR Education Center | Understanding title insurance

NRA POLITICAL ACTION DAYS January 26, 29-30 | The Graduate Hotel, Lincoln | All things political!
LANCERS HOCKEY NIGHT February 1 | Ralston Arena | Dinner, prizes, and hockey!
CHILI COOK-OFF February 13 | OABR Education Center | Over 200 people attend this event each year!

REcharge! April4 | Save the date!

REALTOR® REview 3



SAFETY

AWARENESS

Continued from Page 1

If you feel you might be in danger, don’t hesitate to call 9-1-1. Your reports of suspicious or threatening activity to law
enforcement made the difference in this case.

Safety Tools for REALTORS®
There’s an app for that! Two safety products currently provided by the Omaha Area Board of REALTORS® and the
Great Plains Regional MLS are available for immediate use and without additional charges.

« Supra eKey App now has a safety feature allowing you to program up to three emergency contacts that will be
notified when you tap the alert button located on the app. For setup assistance, contact Porscha at 402-619-
5552 or Porscha@OmahaREALTORS.com.

+  Homesnap Pro App allows you to tap the “Start Safety Timer” whenever you are within 2,000 feet of a property.
Tell the Homesnap Pro app how long you expect to be at the location and select your emergency contacts.
You can later stop the timer or add time as you go. When the timer expires, text messages are sent to your
emergency contacts. With one tap you can also send a text message to your emergency contacts, if needed.
For more information, go to: https://www.homesnap.com/pro/safety.

Neither of these technology tools replace the 9-1-1 service if you sense trouble. The general 9-1-1 advice is that it is
better to call if you can; text only if you can’t call, but be sure to text your exact location first, so you get the correct
responder. (If you're in an area where text-to-911 is not available, you will get a bounce-message informing you of that.)
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CELEBRITY
s HOMES

Homes * Villas * Townhomes

Don Igo, CSP, GRI
New Home Consultant

Your Celebrity Home Representative
Cell/Text: 402-306-6000
digo@CelebrityHomesOmaha.com

@z M CelebrityHomesOmaha.com @@

City-Wide
Termite & Pest Control

402-733-2500

citywidepest@gmail.com

27 Years
of Service

Termite Inspection $80.00 one year certificate

Call To Bid on Termite Treatments

REALTOR’ REview



REGIONAL MLS UPDATE

On December 4, a significant number of new fields

and selections were successfully added to the Paragon
MLS system database. This followed a series of training
sessions held at the OABR Ed Center aimed at office
personnel responsible for MLS data input. If you missed
the training or just want to know more, watch the video at:
https://youtu.be/aemmhgkn3ra.

It's likely you noticed the new fields now available,
however, beginning on January 7, it will be mandatory
that you complete all “required” fields any time listing
data is input or updated in the system. This means an
update to any listing (such as a price change, date
extension, or any other data change) will now trigger the
new required fields to be updated before the listing can
be saved or updated.

Data input forms have also been updated (check the date
at the bottom of the form). There are also abbreviated
summary forms with the new required fields only. Go to:
www.OmahaREALTORS.com/RegionalMLS.

Improved county records! In addition to the new

fields, the MLS system now features seven additional
counties that were added to the existing 12 counties
already integrated with the Paragon MLS system via

the CRS Data public records tools. More info at: www.
omaharealtors.com/crs-data. If you're not familiar with the
CRS Data Tools in the Paragon MLS system, look for the
black and gold Action Icons on the search-results screen.

MLS Area Maps. As communicated earlier, MLS Area
Maps will no longer be present in the MLS after January
7. This change will affect users who are used to relying
on this legacy system using Areas and Sub-Areas,
however, the Google mapping feature now built into the
Paragon system will allow users to take advantage of new
shape-drawing tools and will allow agents to save their
most popular MLS area map searches. It is important
that users take time to replace Area and Sub-Area with
Google Map shapes in their Saved Searches to ensure
that clients continue to receive new matches after
January 7.

Sub-Area Search: Google Map Search:
For st L ; E
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Overall, the user-response to the enhancements has
been positive, recognizing the end-result will be better for
all MLS users once the listing data from the Lincoln and
Omaha areas are combined to form one regional market.

Timeline for conversion. We expect to see the
consolidated data from both the Lincoln and Omaha
areas in Paragon beginning on February 25. At that
time agents from the Lincoln MLS will be operating in

REALTOR'® REview

parallel. This means Lincoln area users will continue to
enter listing data into their existing system, however, the
listing data will be automatically pushed into the Paragon
system at the same time. Lincoln’s existing system will
continue to operate as normal, but all users will have
access to listing information from both markets in the
Paragon MLS system.

During this time, data accuracy or mapping issues will
be identified and resolved, and the consolidation team
will check for flaws in the system operation. During the
month of March there will be on-site training in Lincoln
for all users new to the Paragon system. This training will
include lessons using the CRS Data public records and
tax tools.

During this time, data accuracy or mapping issues will
be identified and resolved, and the consolidation team
will check for flaws in the system operation. During the
month of March there will be on-site training in Lincoln
for all users new to the Paragon system. This training will
include lessons using the CRS Data public records and
tax tools.

On March 22, the final cutover process will begin. At
that point, listing changes and new listing entry will be
blocked on Lincoln’s existing system until data entry is
unlocked for the Lincoln area listings on the Paragon
MLS system on March 25. On that day, the final cutover
will conclude and the Great Plains Regional MLS system
will be operational with all listings from both markets. All
listing input and listing changes will then be made only in
the Paragon system.

Please note: all dates are subject to change!

The formation of the Regional MLS resulted in the creation
of a new entity: Great Plains Regional MLS, LLC., a jointly-
owned venture of the Lincoln and Omaha area MLSes.

This new operation will require a reauthorization of ACH
payments from all users, so expect an email requesting
you to reauthorize your ACH auto-payment via an
automated system. Watch for more information coming
soon! The reauthorization will need to be completed
before the final cutover to avoid an interruption of service.

The MLS fees were set by the Regional Board of Directors
at $30 per month for agent-subscribers; $71 per month
for broker-participants. The first ACH payment for the
Regional MLS is expected to process April 1 (subject to
change).

Stay current with all the MLS changes and new
information that impacts your business. Think you

missed something? Go to: www.OmahaREALTORS.com/
RegionalMLS.
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REALTORS® REINVESTING
IN THEIR COMMUNITY

Benefits:

-IiIIT | FEBRUARY 8, 2018
.

Event
Funded:
$2,100

Benefits:
Hope Center for Kids

Event
Funded:
$5,000

-a DAY | DECEMBER 7, 2018

Benefits:
Salvation Army

Event
Funded:
$9,160

Benefits:

ﬂ'h “Mn“n Real estate education,

housing assistance, and other

A nm‘ons local community needs.

An IRS Section 501(c)(3) Foundation Support:
charitable organization. $1 71,077

-rr | FEBRUARY 21, 2018

Benefits:
Food Bank for the Heartland

Event
Funded:
$2,100
7,174 meals

-1 | NOVEMBER 14, 2018

Benefits:
Toys for Tots

Event
Funded:
$8,410

140 toys,
11 bicycles

Benefits:
Real Estate Students

Total Awarded:
$8,745
17 Scholarships

Discover more at
FOUNDATION ,.....r vear 2018 ReaLTors OmahaREALTORS.com/

Community-REinvest
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HOME BUYERS ASSISTANCE FOUNDATION

The OABR Foundation is a proud supporter of the Nebraska REALTORS® Home Buyer’s Assistance Foundation; a
nonprofit organization with a mission to increase affordable, adequate, and decent housing for all first time homebuyers
in Nebraska, with an emphasis on low and moderate-income individuals and communities. It also works to offer housing
disaster relief to communities affected by a natural disaster. 100% of funding is used towards the My1stHome Grant or to
disaster relief.

HOME BUYER’S ASSISTANCE FOUNDATION

Says Cindy Andrew, HBAF Vice-Chair, “HBAF has been able to help hundreds of families purchase things for their homes
that they otherwise would have not been able to afford. Everything from paint to appliances, to contributing to entire
remodels. These buyers are very thankful to get the extra cash!

The foundation awards a $250 My1stHome grant to select first-time homebuyers in an effort to enhance the success of
homebuyers in maintaining home ownership. Grant recipients will be selected by the Foundation Board of Directors. There
is only one grant per household allowed and recipients must reside in Nebraska.

Here are the steps to receiving the grant:

1. Download the Grant Application.

2. Use the services of a REALTOR® to purchase your first home within the last six months. Maximum purchase price is
$170,000.

3. Complete a homebuyer education course through a REACH affiliate or online education approved by NIFA.

4. Attach a copy of your closing statement and educational certificate.

5. Mail your completed application to: Nebraska REALTORS® Association, 800 S. 13th St. Ste. 200, Lincoln, NE 68508

Amazon Shopper? Members and their family and friends can help out when shopping on AmazonSmile. Next time you log
onto Amazon, go to smile.amazon.com. You will receive a special Amazon shopping link that will allow a portion of your
purchase to go directly to the Home Buyer’s Assistance Foundation. All donations are tax deductible.

Insulation in Attics

By Jessie Fisher
Inspector

Many homeowners are
increasingly conscious of
the benefits of improving
the thermal rating of their

For insulation to be effective there
needs to also be an air barrier. An air bar-
rier slows the passage of air between con-
ditioned and unconditioned spaces. For
example, the air barrier between a living
room and the attic space above is simply

homes. Recently at the GO-ASHI meet-
ing, Todd from USA Insulation spoke to
our group of ASHI inspectors about some
of the ins and outs of an existing residen-
tial home’s attic insulation. Todd prides
himself on doing extensive research about
trends in home insulation and stays up on
the latest scientific findings.

When trying to assign an R-Value
to the insulation in an attic, there are
many variables that must be taken into
consideration. The depth of the insulation
alone does not paint an accurate picture
of how well attic insulation is actually
performing.

INSPECTION SERVICES

REALTOR' REview

the drywall. Air gaps in the air barrier are a
weak link in an insulation system, and can
really undermine its effectiveness, regard-
less of how thick the insulation is. The
laws of thermodynamics dictate that the
air will follow that path of least resistance.
Some of the common weak spots where
air can pass through are whole house fans,
can lights, and attic access panels. It is im-
portant to seal these areas, or the expected
R-value from insulation depth will not be
achieved. Foam board can be used to build
airtight covers over these areas and then
surrounded with blown-in insulation.
Which is better — loose fill/ blown-in
insulation or batted/ rolled insulation?

Rolled Fiberglass insulation is often not
the best option and can result in lower than
expected R-value due to poor installation.
Because of the way it is most often in-
stalled, air can pass through gaps between
rolled out sections and rafters. Blown-in
cellulose or fiberglass is typically a bet-
ter option. It is relatively inexpensive and
casy for a do-it-yourself homeowner to
install. Cellulose insulation has a higher
R-Value per inch than fiberglass. “Dense
Pack” cellulose also a good option for
existing homes with limited space/access
to add more insulation. It has a higher R-
Value per inch than regular cellulose.

HomeStandardsinspections.com
u@Houselnspecting 402-392-2020 @HomeStandards @c

LOCALLY OWNED & OPERATED ¢ SATURDAY INSPECTIONS AVAILABLE




DESIGNATIO
ABR (Accredited Buyer’s Representative) Jr [Z/O—;LS

Sean Lee — Nebraska Realty

Mindy Kidney — RE/MAX Results "'//‘
Christopher Rock — Nebraska Realty

AHWD (At Home With Diversity)
Crystal Archer - PJ Morgan
Ivy Alexander - Nebraska Realty

CRS (Certified Residential Specialist)
Bradley Fricke - RE/MAX The Producers

CERTIFICATIONSE

PSA (Pricing Strategy Advisor)
Carol Kaufman — NP Dodge Governor Pete Ricketts has appointed Joe
Laura Osborn - Nebraska Realty Gehrki as the Second Congressional District
Broker Representative on the Nebraska
Real Estate Commission. His term lasts until
August 2024.

Ivy Alexander — Nebraska Realty
Suzanna Reed - eXp Realty LLC
Milton Schneider — Nebraska Realty

Package Your
Home & Auto Policies

to really
SAVE MONEY!

insurance

HOD

402-991-6688

www.MyInsuranceOmaha.com

8 REALTOR’ REview



The Perfect Neighborhood to Raise Your Children

New Homes $300,000—$450,000

Our Quality &
Experienced Builders
Advantage Development

Al Belt Custom Homes
Boltinghouse Homes
Carlson Custom Homes
Carson Custom Homes
Childers Custom Homes
D&E Custom Building & Design
Elite Custom Design

Jeck & Company

Landmark Performance Homes
Legendary Homes

Lifetime Structures

McCaul Homes

Nelson Builders

Proline Custom Homes
Regency Homes

Scottsdale Step-Free Homes
Shamrock Builders

Sudbeck Homes

Sundown Homes

Titan Homes

Urban Spark Construction

Sy

MOPAC TRAIL NEARBY

CALL US TO BUILD NOW
(402) 614-9100

Platteview Road

18811S puzgl

Springfield Elementary Site

School Opening 2022

Pending Bond Approval Spring 2019

Main Street

-
CURRENT
Springdfield
Elementary

\_’L

* Park-Like Streetscape
* Spacious Views
« Small Town Living Next to the City

* Top-Rated Elementary School Across the Street
* Walking Distance to Recreation, Food & Shopping (6 blocks to downtown Springfield)
* 5 Minutes South of I-80 & 144th Street 10th Avenue & Main Street ¢ Springfield, NE

Lowest School District Taxes in Sarpy County

GDR

Graves Development Resources

-  mam,

St.%ggrﬂ
“._Church
N

SPRINGFIELD

Incs

Subdivision Planned by
World-Renowned Rick Harrison Site Desian

Omaha National Title A .
kw . TRepbcnanic

keller williams realty
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OMAHA AREA PARTICIPATING LOCATIONS

me‘{@iﬁ FRIDAY, DECEMBER 7
RING DAY

REALTORS® and Affiliates rang bells to
raise money for the Salvation Army last
month. The day was cold, but hearts
were warmed! Together nearly 250
volunteer members raised over $9,100.

E REALTOR
\\’\\Nh DAY

DOING THI
MOST GOOD

REALTOR’ REview



PERSONALS

Congratulations to Duane Safarik of NP Dodge for
being named president of the Greater Bellevue Area of
Commerce.

Condolences to the family of Rick Martin Isenberg
on his recent passing.

Condolences to the family of Roger Lindwall, former
1973 OABR President, on his recent passing.

Condolences to Jessica Sawyer of Nebraska Realty
on the recent loss of her mother-in-law.

Condolences to Teri Schrieber of CBSHOME on the
recent loss of her husband.

Condolences to the family of Mary Lou Skaggs,
former OABR employee who recently passed away.

Thank You to Our January Orientation Sponsors!
Amy Dritley — Charter West Bank
Mark McGee — American National Bank
Summer Franco — U.S. Bank Home Mortgage
Lori Bonnstetter — 2-10 Home Buyers Warranty

Gricka '

New Home Consultant

(402) 917-4888

Fax: (402) 934-4973

eheidvogel@celebrityhomesomaha.com

A

14002 L St., Omaha, NE 68137
www.celebrityhomesomaha.com

Powerhouse Move to

PrimeLending

Offering you the best service and home loan solutions is
my top priority. That, along with their true commitment
to the Omaha market, is why | recently made the move to
PrimeLending. As an industry leader with 400+ products
and a best-in-class process focused on closing loans, it’s
easy to see why PrimeLending is growing in Nebraska.

Call today to experience
the PrimeLending difference.

Cathy Bolton
Branch Manager, NMLS: 801995

402-212-2066

cathy.bolton@primelending.com
applywithcathy.com

PrimeLendingm

14301 FNB Parkway, Suite 100, Office 152, Omaha, NE 68154

*On time closing and fast processing is dependent on many factors including receiving timely
documentation from the borrower. All loans subject to credit approval. Rates and fees subject to change.
©2018 PrimeLending, a PlainsCapital Company. (NMLS: 13649) Equal Housing Lender. PrimeLending is a
wholly owned subsidiary of a state-chartered bank and is an exempt lender in NE. v010918

EQUAL HOUSING
LENDER

City-Wide
Termite & Pest Control

402-733-2500

citywidepest@gmail.com

Termite Inspection $80.00 one year certificate

Call To Bid on Termite Treatments

The Mission of ASHI is to set and promote
standards for property inspections and to provide
the educational programs needed to achieve
excellence in the profession. The members of
GO-ASHI promote this mission through continued
education provided at our monthly meetings.

L7
W\ < l/,,,

%
S
22

Current Membership

Jon Vacha ACI (President) - Home Standards Inspection Services
Tim Krof ACI (Vice President) - Home Standards Inspection Services
Steve Marten ACI (Treasurer) - Homespec Property Inspections
Mike Frerichs ACI (Secretary) - Home Buyers Protection Co
Ahlvers, Chad ACI - Cornerstone Property Inspections

Byrd, Mark ACI - Accurate Building Inspection

Crnkovich, Rick ACI - Heritage Home Services, Inc

Duckett, Steve - Midwest Inspection & Testing, LLC

Eggenburg, John, ACI Surehome Inspection Services

Fisher, Jessie - Home Standards Inspection Services

Pachunka, Paul - Home Standards Inspection Services

Petersen, Bret ACI - Home Buyers Protection Co

Ruel, Forrest - Home Standards Inspection Services

Six, Dave ACI — Home Standards Inspection Services
Simmerman, Brent ACI - Midlands Home Inspections, Inc

Vacha, Steve ACI - Home Standards Inspection Services

Les Wallace - Advanced Building Inspections

Check out our website! www.ASHIomaha.com
*ACI denotes ASHI Certified Inspector

REALTOR’" REview
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TITLE SAYS..WHAT?

UNDERSTANDING TITLE INSURANCE

TAUGHT BY AL NELSON #A999T

with Trustworthy Title & Escrow LLC

Expand your understanding of title insurance, what issues may arise, and the title company’s role in the transaction.
Topics include Title Insurance Basics, Expanded vs. Basic Policy and services title companies nrovida

EARN 1 HOUR OF CONTINUING EDUCATION! “sebicatipg

get smadt!

Thursday, January 24, 2019 OABR Education Cente

10:00 am - 11:00 am 11830 Nicholas Street Omaha, NE 68154

FOCUS PRINTING

OABR PRINTING & MAILING

Order online,
Committed to upload files,

1 request quotes,
Quallty and shop for
promotional

items.

Reliable
Service

- i
L= e,
s, 3.

402-619-5570 | jim@focusprintingomaha.com | www.FocusPrintingOmaha.corh‘
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Women's Council
INSTALLATION

THURSDAY, DECEMBER 13

CHAMPIONS RUN

Denise Poppen was installed as the 2019 Women'’s
Council Omaha Network President! Congratulations Denise!

Congratulations to all Women’s Council Award Recipients:
Outstanding Service Award, REALTOR® - Darla Bengston
Outstanding Service Award, Strategic Partner - Amy Dritley
REALTOR®-of-the-Year - Ashley Livengood

Strategic Partner-of-the-Year - Rachel Pierce
Entrepreneur-of-the-Year - Molly Amick

REALTOR’ REview

100 teddy bears were collected and
donated to Children’s Hospital.
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Lk it e LEGENDS

In December, the Education Committee hosted a Lunch
with the Legends — a panel of three REALTORS® each
with over 40 years of experience who shared their real
estate stories, techniques and advice for success in the
industry. Here, we've highlighted some of the words of
wisdom:

Mark Renner

Where he started: Mark Renner
grew up in real estate. As a child,
his father made him promise

he would go to college and do
anything but real estate when

he grew up. Mark did indeed

go to college and went on to

sell computers. Eventually, he
decided to change paths and began to sell houses as a
“temporary” job. He has been in the business ever since.

Once he passed his exams he was hired by a broker,

he received “zero hours” of training. According to Mark,
the expression in those days was “there’s your desk;
there’s your phone; now you're on your own!” So, Mark
took matters into his own hands and learned how to be

a successful agent by taking successful REALTORS® to
lunch and asking them exactly how they did business.
This helped Mark get started and allowed him to develop
his own style for success.

Working with other REALTORS®: When asked what
the most important advice was that he could give, Mark
said without hesitation, “Treat your fellow REALTORS®
with respect, no matter what side of a sale you are on.
Until we treat each other with respect, the public won't
treat us with respect”.

Business Success: Mark stated that “networking is the
key to the business. 70-80% of my business comes from
past clients, not from third-party sites or social media
posts. And, if you are ever having a slow time or start
feeling down... go see your past clients! They will pick
you right back up!”

Your time is Valuable! “This business can rob you of
your free time. Plan your free time and take it. | never
once lost business when | said | wasn't available on a
Saturday” Mark said.

Don Keeton

Where he started: “| first got in
the business when people in the
business were telling me | could
bring home ten times the average
income of those in my home
neighborhood.” Don passed his

exams and worked hard! He sold 10 houses his first year
in the business.

Don pointed out how the times have really changed
for the better since the 70s! “Back then, the mark of a
good listing agent was how well they maintained their
tear sheets” (four- by six-inch listing sheets that made
up the active market). During those times, the MLS
was nowhere close to how advanced it is now and was
priced at $10 a month. “It is still amazing to me that
the MLS has come so far and the price has only been
raised to $30!” Don went on to say that “in those days,
REALTORS® also had to check out physical keys to
open keyboxes. Then you had to return those keys to
each office at the end of

the day.”

Business Success: “You always have to put yourself
in a position to succeed in a bad market. And when

the market does slow down, you speed up! The
fundamentals will always work for you... you just may
have to do more of them! It doesn’t matter what is going
on with the market, it matters what you are doing,”
according to Don.

BJ Brown

Where she started: BJ became

a REALTOR® in 1972. When

she joined the business, it was
almost unheard of to have a
female REALTOR®. Even though
she passed her tests and was as
qualified as the male agents, she
had to work harder for a broker to hire her. Even when
she was hired, it was on a six-month trial basis.

According to BJ, she was motivated to push hard and
she sold one house a week for six months. “| just thought
that was the standard speed of the business for all
agents”. It wasn’t until after those six months were up
that someone told her most agents thought they did well
to sell one house a month. BJ faced many obstacles and
mistreatment as a woman in real estate, but her success
speaks for itself and she is now glad to see the world
has changed for the better.

Business Success: BJ gave some good advice: “You
are always working. No matter where you are. This is

a business and you have to treat it as such. That also
means you must prioritize your time. Your family always
should come before your job and your time should be
valuable to you. That means it is ok to take vacation. In
fact, you have to take a vacation to be a top producer. If
you are good... people will wait for you.”

REALTOR’ REview



MEMBERSHIP REPORT

See the full membership report at:
OmahaREALTORS.com/membership-report

NOVEMBER ACTIVITY MO. YTD
New REALTOR® Members 20 438
Reinstated REALTOR® Members 28 4%
Resignations

OABR - Nov 1 2018 2017
Designated REALTORS® 201 199
REALTOR® 2553 2438
REALTOR® Emeritus 68 53
TOTAL REALTORS® 2822 2690
Institute Affiliate 67 64
Affiliate 359 414
GPRMLS - Nov 1 2018 2017
Participants (OABR) 195 192
Participants (MLS only) 78 70
Subscribers (OABR) 2577 2446
Subscribers (MLS only) 252 231
TOTAL 3102 2939

Home + Multi-Family + Condos + Rental Properties
Auto + Boat/ATV/Motorcycle + Life + Business

£
FARMERS

INSURANCE

New Construction Discount
New Roof Discount
Competitive Rates
Customizable Package Policies
Prompt and Professional Service
Multi Policy Discounts

i&;msumm
AGENCY

Eric [Petersen

(402) 614-4633

www.PPInsTeam

METRO OMAHA PROPERTY
OWNERS ASSOCIATION

We make successful
landlords, so you can help
them buy & sell more

property.

/’
MowlLca
LANG
“Your CeLebrl',t5 Connection”

402.689.3315

www.MonicaLang.com
MLang@CelebrityHomesOmaha.com

CELEBRITY
s\ HOMES

Homes # Villas * Townhomes

Representing ALL Locations!

CELEBRITY
s HOMES

Homes * Villas x Townhomes

Leslie Petersen, csp
New Home Consultant

Your Celebrity Home Representative
Cell/Text: 402-714-7910

Ipetersen@CelebrityHomesOmaha.com

@z A CelebrityHomesOmaha.com peess &)

* NFI CERTIFIED in gas technologies
* Gas FIREPLACE services

() CKB Fireplace Services

* Gas LOG SET installation & services
* Gas FIRE PITS & FIRE TABLES
* Wood to gas CONVERSIONS
* Gas TIKI TORCHES
Jeff J. Bybee
www.ckbfireplaceservices.com
bybeecustom@gmail.com
402-541-7001
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AFFILIATE SPOTLIGHT

INSURANGE MATTERS!

BY ERIC PETERSON, P&P INSURANCE AGENCY

FIRST

In a Real Estate transaction, insurance on the property
is required by the lender in order to process the loan

to close the sale. The lender requires the insurance so
that their interests, or loan amount, is covered. Outside
of the lender’s interests being covered, and the sale
closing for all parties, should it matter where the policy
comes from or what the other coverages are? The short
answer is “Absolutely!”

The person who should be most interested in their
coverages, the cost, and the potential exposures
should, of course, be the purchaser. Your average client
iS not an expert on insurance nor are they experts in
contracts or taxes. They should consult an insurance
professional the same as they would consult an attorney
or CPA. In the consultation process, the client will learn
about their new exposures to potentially devastating
losses to their new asset. Armed with this knowledge,

Test. Fix.

Radon sources &
access to your home

Windows

] >
Soil

Radon
in soil

Bedrock

Fractured
bedrock

Radon in
groundwater

Cracks

they can then make smart decisions on their insurance
coverages and the associated costs.

A first-time homeowner may not yet know all of the
exposures they have with their new and often times
biggest asset. They won't know what is covered,

and may assume coverage for maintenance issues

vs sudden and accidental loss. Do they know the
difference between ACV and RCV? A buyer moving to a
larger home may not understand that how the features
and quality grades of their home may impact the
coverage of those items.

As a REALTOR®, surrounding your clients with
professionals you trust helps your client make informed
decisions on all aspects of property ownership and help
them become repeat clients and good referral sources.

| Save a life!

E N

Our professional team is uniquely qualified
to solve your radon problems because of
our combined experience and expertise in
the radon industry. Providing innovative,
cost effective and visually pleasing solutions
has always been our goal.

We have been the No. 1
radon mitigation company in
the State of Nebraska since 2011.

Test- Fix
save alifel

A

4 05, LLc

Measurement & Mltlgatlon

www.RadonPros.com

402-639-1100

Water table
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PIONEER VIEW

A Rogers Development
Since 1950

e

’V . ;. . Homes starting in the $350 S
“t - s . . 4

o Bmldal-oT?Sltes September 2018 =

DI NPT

Marketlng & Sales by NP Dodge Bmlder Serwces
Contact Walt Slobotski at 402.709.1244

"mmw‘ 1855
This is your opportunity to build
in the heart of Papillion. ‘ \‘ P l r' I . L ('_
Shopping amenities & conveniences nearby i

Abundance of green space throughout : $BUILDER “5'“"“*’5

Large community park in Phase |l L oj‘ié))‘"_r:h}:wdolﬂ

Visit LotsOmaha.
for ;sc;dit(i)ofmalr?:fo::r:;:ri‘on 4 402.951.5000
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REALTORS® MORE LIKELY TO DONATE
ANNUALLY THAN MOST AMERICANS,

ACCORDING TO SURVEY

NATIONAL ASSOCIATION OF REALTORS®

ighty-two percent of REALTORS® donate
money to charitable causes every year,
compared to the national average of
56.6 percent of Americans who do so,
according to a new report from the
National Association of Realtors®.

The Community Aid and Real Estate

Report, known as the CARE Report,
provides insight on the monetary and volunteer
contributions that general members at-large, broker-
owners and Association Executives of Multiple Listing
Services give to society. The report found that all three
of these groups donate money and volunteer significant
amounts of time in their communities while supporting
their local REALTOR® Associations.

Compared to the general members at-large, 81 percent
of broker-owners donate money on an annual basis,
while 90 percent of AEs or MLS staff donate each year.
According to the report’s findings, four-fifths of

NAR’s members reported that being involved in their
community is an important component of their business
plan. “The findings in this report highlight what we’ve
known all along - that REALTORS® go above and
beyond to serve their neighbors,” said NAR President
John Smaby, a second-generation REALTORS®

from Edina, Minnesota and broker at Edina Realty.
“REALTORS® across the country not only work to help
people achieve the American dream, but they also work
hard to make a difference in our communities and make
them better places to live.”

When it comes to volunteering, 85 percent of AEs and
MLS staff report that they volunteer on a monthly basis
for a median amount of 10 hours. Seventy-seven percent
of broker-owners volunteered on a monthly basis for

a median amount of 10 hours, followed by 66 percent

of members at-large for a median of eight hours. In
comparison, just 6.1 percent of Americans volunteer on
a regular basis.2

Of those who donate money annually, broker-owners
give a median amount of $1,950, the most of the three
groups. AEs and MLS staff who donate contribute a
median amount of $1,250 a year, and general members

18

give $1,000 annually. REALTOR® associations also
donated to their communities, with a median annual
amount of $5,000 to their communities and $2,500 to
NAR.

Eighty-nine percent of AE or MLS staff responded that
their associations held a fundraiser for their community
last year, with 54 percent holding three or more. Eighty
percent of broker-owners indicated that they encourage
their agents to be involved in their communities and
sixty-four percent of general members at-large reported
that their firms encourage them to volunteer.

In 2019, NAR will also be celebrating the 20th year of the
Good Neighbor Awards, which recognizes REALTORS®
who make extraordinary commitments to improving the
quality of life in their communities. Since its inception,
the Good Neighbor Awards has recognized more than
200 Realtors® for their charitable service, and awarded
$1.2 million in grant money. For more information, go

to nar.realtor/gna.

Seventy-five percent of respondents identified as
general members at-large, 20 percent as broker-owners
and six percent as AEs or MLS staff. The survey was
sent out in June 2018 to 162,474 people, 120,000 were
randomly selected REALTORS® who are not Brokers

of Record and 40,000 were sent to a random sampled
of Designated REALTORS®. A total of 4,095 people
responded. The margin of error for the survey is +/-1.5
percentage points at the 95% confidence level.

The National Association of REALTORS® is America’s
largest trade association, representing 1.3 million
members involved in all aspects of the residential and
commercial real estate industries.
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Cho rleston

———Homes

Happy New Year & Thank You
for a Successful 2018!

Voted Best of Omaha #1 Home Builder 5 Years in a Row!

Pebblebrooke Arbor View
174th & HWY 370 (1/2 mile north of
402.502.5600 204th & Maple)

402.934.2212

/etm Omaha

Builders

MM

charlestonhomesomaha.com ﬂ by i
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Omaha Lancers VS
Madison Capitols
Friday, February 1, 2019
5:30 pm Dinner - Ralston Arena
7:35 pm Game - Ralston Arena

Win Lancers Memorabilia! Dinner at Ralston Arena
$1 Raffle Tickets for a chance to win: 7300 Q St | Ralston, NE 68127
Team Autographed Hockey Stick
Team Autographed Hockey Puck $15/ Person

Lancers Tumbler Mug Price includes reserved game ticket.
Youth Hockey Jerseys

Protect Your Customer From This Happening

PLUMBING TODAY LLC

RESIDENTIAL & COI 1AL PLL SOLUTIONS

sewer Scope
Save  special pricing

.s ‘f $ for Realtors.

Email: plumbingtodayllc@outlook.com

Other Services Offered:

Video pipe inspections Water heater installation Bathroom remodels Pipe repair
Pipe locating Winterizing/de-winterizing Bath additions Washer & dryer connections
High pressure root jetting Faucet repairs Disposals Frozen and broken pipe repair
Drain cleaning Gas piping Faucet & tub repair Water & sewer line replacements
Excavation services Sump pumps Excavation services Shower pan replacements

Addendum Estimates Done for Free - We also Offer a Contractor Rate Pricing
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CELEBRITY
sy HOMES

Homes * Villas x Townhomes

\

Jane Ploughman ‘

Gary Price

Tiffany Stanton

\CERTIFIED

HIGH PERFORMANCE HOME

el fA8
1¢5/\ts All Included!
CelebrityHomesOmaha.com

Everyone loves our locations.

Realtors sell more Celebrity Homes than any other home builder - Find out why!

Aaron Aulner
Aaron Cooper
Aaron Horn
AJWatson
Amanda Sway
Amber Tkaczuk
Andrea Crister
Andrew Jackson
Angela Vance
Angie Thiel
Anousone Souvannasoth
Anthony Vo

April James

April Kelly

Ashley Cherney
Ashley Hineline
Becky Meyer
Billie Atkinson
Bob Lewis

Bob Pew

Brittany Kohlbeck
Brittney Kusmierski
Carol Koufman
Carolyn Kesick
Carri Thiel

Carrie Miller
(asey Moore
(assandra Herfindahl
(assandra Litz
Cassanova Brooks
(assie Petersen
Chad Blythe

Chris Bauer

Chris Jamison
Christi Hacker

(J Percosky
Colleen Kavan
(onstance Jenson
Count Cook
Courtney Meyenburg
Crystal Archer
Danielle Den Hoed
Deb Gustafson
Debbie Boganowski
Diane Hughes
Diane Johnson
Diane Oster

Didi Pache

Dixie Teneyck

Don Clees

Doug Alldredge
Doug Dohse

Evan Krist

new .
beginnings.

A GREAT PLACE TO START

Fred Tichauer
Gary McFarland
Greg Haer
Hanna DeBruin
lan Ziegler
Jalayna Reinhart
Jamie Afanasiev
Jan Anderson
Jason Birstihl
Jason Martinez
Jay Brown

Jay Haning
Jeanne Patrick
Jeff Main

Jenna Echter
Jennifer Morgan
Jenny Minino
Jeremy Murray
Jessica Sawyer
Joe Evans
Johanna Rhoads
Johnathan 0'Gorman
Johnathan Silva
Judy Smith
Judy Thompson
Justin Lorimer
Karen Givens
Karen Jennings
Karie Milford
Karl Crompton
Kate Reeker
Kathy Estey
Kathy Welch
Kelly Andreasen
Kelly Gitt

Kelly Kirk

Ken Nanna
Kevin Klein

Kim Bills

Kim Coleman
Kim Hoffart
Kristen Kirwan
Kirstin Brown
Kristy Bruck
Kyle Fagan
Laura Powers
Lauren Mielke
Leanne Sotak
Lindsey Krenk
Lisa Jansen
Lizzie Countryman
Lori Caffery

Lori Paul

advantage.

YOUR NEXT MOVE

Lori Pete’ .
Lyn Weight 2018 Platinum
Lyndsay Schaben Club Members
Madqle Thibault Raj Acharya (6)
Marmie Jackson Eileen Schultz (4)
Mandy Boyle Tim McGee (4)
Marie Ots Michael Bridges (3)
Mark Taylor Andrea Cavanaugh (3)
Mark Wefinr Christine Novotny (3)
Mary Kay Young Debbie Meyer (3)
Matt Heller Amy Brodersen (2)
Matt Swapson Angela Hunter (2)
Megan Michael April Tucker (2)
M.egan 0wen§ Brandon Frans (2)
M!(hael Austin Carolina Williams (2)
M!(hele Johnsion Darcy Beck (2)
M!(helle Je.nklns Deb Ellis (2)
M!(helle Wieck Devon Lesley (2
M!(key 59“"“’ Heidi Leaders (2)
M!ke Lewis Jackie Taylor (2)
Mike Story Jeff Chu (2)
Nanci Salistean Jeff Pruess (2)
N?téSha Tesnar Joel Johnson (2)
N!ck' McGowen Jonathan Nguyen (2)
N!COE Dgprez Josh Briggs (2)
Nicole Riddle Katie Day (2
Norm Wordkemper Maria Polinsky (2)
Pat Bittner Matt Rasmussen (2)
Patty Skivarek Michelle Roy (2)
R.achel Nun Milt Schneider (2)
Richard Jump Nick Wiens (2
Sandra Woodle Ricardo Castro (2)
Sarah Guy Scott Monson (2)
Sarah Stumme Serina Bullington (2)
Scott quercheck ShelliKlemke (2)
ScottSliter TamaraTrim (2)
Shaqnon Sfalem Teri Avard (2)
Shar MO".'S Todd Bartusek (2)
Sharon Ba.m Tom Meyers (2)
Sharon §r|ggs A Tony Terp (2)
Stephan!e LudW|g. Van Deeb (2)
Stephanie Melsheimer
Steve Amos
Sue Osterholm
Summer Martin Todd Kaspar
Sylvester Armstead Tom Ward
Sylvester Thomas Tony Karimi
Tammy Stuart Tracy Frans
Taylor Williams Tracy Maldonado
Tee Ferris Travis Jelken
Therese Wehner Vicki Kovar
Thomas Ward Warren Peters
Todd Gould Zulma Eraso
designer. lifestyle.
INSPIRED LIVING VILLAS & TOWNHOME!

EACH NEW HOME ENERGY RATED!
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NATIONAL NEWS

ARE YOU A C2EX
REALTOR®?

ecome an advocate
your future and the
re of the industry!

Be committed to
excellence!

he National Association of REALTORS®
proudly introduces Commitment to
Excellence (C2EX), a program that
empowers REALTORS® to demonstrate
their professionalism and commitment

to conducting business at the highest
standards. Commitment to Excellence
launches on November 2nd at the
REALTORS® Conference & Expo in Boston
and online at C2EX realtor.

REALTORS® and consumers alike agree that honesty
and professionalism are two of the most important
characteristics of real estate practitioners. For more
than a century, REALTORS® have led the way in the
real estate market — setting the standard for industry
knowledge, client service, political and social activism,
and ethical conduct. In an increasingly competitive
market, it is critical for REALTORS® to continue leading
the charge and setting the bar for what excellence and
professionalism mean.

Creating more stringent requirements for becoming

a licensed agent would be a state-by-state effort and
would take years to accomplish. That’s why NAR
members have worked together to create a program
that gives all REALTORS® an opportunity, right now,

to prove and build upon their expertise. REALTORS®
defined professionalism in this industry more than 100
years ago when they created the Code of Ethics. C2EX
takes professionalism to the next level by enabling NAR
members to assess their expertise in 10 (11 for brokers)
elements of professionalism ranging from customer
service to use of technology.

C2EX is an innovative engagement tool that encourages
participation in all levels of the REALTOR® organization.
It's not a designation or a course. It's not a requirement
but a benefit available to all NAR members at no
additional cost.

Users start with a self-assessment that measures their
proficiency in each of the elements of professionalism,
known as the C2EX Competencies. Based on their
results, the platform will generate customized learning
paths, recommend experiences, and provide tools and
resources to increase knowledge and enhance skillsets.

As REALTORS® make their way through the C2EX
platform; they earn “Excellence Badges,” or digital
insignias. Once they have earned each of the Excellence
Badges they will receive NAR'’s official Commitment

to Excellence endorsement along with promotional
materials they can use to show clients and peers they
are committed to the highest level of professionalism
possible.

The C2EX platform facilitates meaningful coaching
opportunities for brokers. They can track an individual
agent’s progress and share specific pieces of content
with them. Brokerage branding options are available.
The platform is easy to use and adapts to a REALTOR®’s
busy lifestyle.

REALTORS® can access C2EX on any device — phone,
tablet, or computer. No matter how much time they

have to spend in C2EX, users will have a meaningful
experience.

OWN YOUR

PRESENT.

EMPOWER
OUR FUTURE.[f]

REALTORS®

COMMITMENT
TO EXCELLENCE

NATIONAL
ASSOCIATION of
REALTORS®

REALTOR
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:m m I:D Open to all OABR members!

Please prepare chili in advance. A second batch is

0ABB EB“GATI“" cE“TEn recommended. Over 200 people attend each year!

11830 NICHOLAS ST Bowls, spoons, napkins, and drinks provided.
OMAHA, NE 68154 . .
Judging begins at 11:00 am.
Cash donations accepted at the door for
Food Bank of The Heartland. Winners based on ballot vote by guest judges.

Prizes awarded for the best chili!

< FOOD

Contact Donna@Omah&REALTORS.com or 402.619.5551

o

“'“IIMAHA
2 REAITORS

. o
Social€vents

I O :aha Area Board of REALTORS®
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" PRSRT STD
US. POSTAGE
PAID
OMAHA, NE.
PERMIT # 196
Omaha Area Board of REALTORS®

11830 Nicholas Street
Omaha, Nebraska 68154

To update your preferred mailing address
contact Diane @OmahaREALTORS.com

RECONNnec
- -

with the Education Forum

with the Social Events Forum

INRE

with the Diversity Committee
2nd Tuesday of the Month

REprcsen

with the Governmental Affairs Committee
3rd Wednesday of the Month

REocate R

with the MLS Users Group
2nd Wednesday of the Month

REaie

with the Young Professionals Network
2nd Thursday of the Month
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